THE EASTERN UNDERWRITER ] 


Ninth Year, No. 31 


AN IMPORTANT APPOINTMENT. 


BY PHILADELPHIA UNDERWRITERS 
Whilden & Hancock Get Suburban 
Agency of Giant Organization— 
Firm Forging Ahead. 


W. A. Holman, manager of the Phila- 
delphia Underwriters was in the city on 
Tuesday of this week and consummated 
an arrangement whereby the General 
Agency firm of Whilden & Hancock will 
represent the company for the New 
York suburban territory which includes 
Rockland and Westchester counties, 
and all of Long Island excepting Brook- 
lyn. 

The appointment is an important one 
from the standpoint of company and 
agents. 

A Giant Institution. 

The Philadelphia Underwriters is a 
veritable giant. It has assets aggregat- 
ing $19,130,796.30; cash capital $3,750, 
000, and a surplus to policyholders of 
$6,643,979.15. 

Its policy is underwritten by the In- 
surance Company of North America and 
the Fire Association of Philadelphia. 
These companies have both passed suc- 
cessfully through every conflagration of 
the past century, during which time 
they have paid their policyholders in 
losses over $175,000,000—a mammoth 
sum, which shows their stability and 
claim upon public confidence. 

Oldest in America. 

The Insurance Company of North 
America was organized in 1792 and is 
the oldest fire insurance company or- 
ganized in America, being 116 years old. 

The Fire Association was organized 
in 1817, and is thus rapidly approaching 
the century mark. 

Additional Writing Facilities. 

It has been arranged that agents in 
the territory already representing the 
Underwriters will report to Whilden & 
Hancock beginning September Ist. 

The importance of the appointment, 
and the additional writing facilities 
granted by an organization of the size 
and character of management such as 
this will be appreciated by brokers and 
agents in the territory. 

Whilden & Hancock will issue at the 
main office, 84 William street, policies 
on risks in the suburban territory which 
are controlled by New York brokers, 
and will shortly announce the appoint- 
ment of a well-equipped special agent 
to supervise and develop agencies in 
the field. 

Whilden & Hancock. 

The above firm is one of the most pro- 
gressive in the general agency field in 
the metropolis. 

William G. Whilden was formerly 
secretary of the Eagle Fire, which posi- 
tion he resigned in 1906. Austin F. 
Hancock resigned the secretaryship of 
the Austin Fire of Texas in 1907, and 
together they formed the above firm. 

In addition to the appointment as 
general agents of the Philadelphia Un- 
derwriters here announced they are 
Eastern General Agents of the Austin 
Fire of Dallas; the Commonwealth Fire 
of Dallas, and the Walla Walla Fire of 
Washington. 

They have also just been appointed 
General Agents for New York, New Jer 
sey and Pennsylvania of the new Na 
tional American Fire Insurance Com- 
pany of Chicago, which company ex- 
pects to commence business on Septem- 
ber Ist. 
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THE HOME 


Insurance # Company 


New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL. $3,000,000. 


Assets, January Ist, 1908 
Liabilities (including capital) 


Reserve as a Conflagration surplus 
Net Surplus over all liabilities and reserves 


$20,862,697 

13,659,486 
500,000 
6,703,211 


SURPLUS AS REGARDS POLICYHOLDERS, $10,203,211. 


Insures against loss of real and personal property. rental 


income, use and occupancy, earned profits and 
commissions by 
Fire, Lightning, Wind-storm and 
Inland Transportation RisKs 





Entered United States 


North British 1866 


and Mercantile 


Established 1809 


Insurance Co. 





Che Northwestern 
Mutual Life Insurance Co. 
of Milwaukee 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 





Each year larger than any ia the pre- 
vious history of the Company. 


Commenced Business 1858 


Signs of the Times 
The rapid increase in the new business 
of The Northwestern during the period 


of life insurance investigation and 
thereafter shows that The Northwestern has 
never lost the confidence of the public and that 
it is easier than ever to write business for 
The Northwestern. 

It is capable of easy demonstration that 
The Northwestern is the best Company to 
insure in. 

See The Northwestern's 1908 policy con- 
tract with its Dividend Options, Paid-up and 
Endowment Options, Options of Settlement 
and the new Premium Loan feature 

Issues Partnership and Corporation In- 
surance. 

For further information or an Agency, 
address 





H. F. NORRIS, 
Superintendent of Agencies. 


$3.00 a Year: 15c. per Copy. 


A MARVELOUS ACHIEVEMENT, 


STORY OF TWO MONUMENTS. 


Giant Insurance Corporation and it’s 
Permanent, Unexcelled Record— 
Man Who Gu'ded It’s Destinies. 


th the compliments of John R 
Hegeman, President of the Metropolitan 
Life Insurance Company, we have re- 
ceived a volume of printers art descrip- 
tive of the company its history, its 
present position in the insurance world, 
its home office building and its work 
carried on therein.” 

During the present year the Metropol- 
itan Life will pass the fortieth year in 
its history as a life company; this year 
will also witness practically the comple 
tion of its giant home office building— 
and there is no finer in the world. Com- 
memorating these two events, a hand- 
some, interesting historical work is pub- 

shed which will be eagerly read by all 
wno receive 

To Insure Soldiers and Sailors. 

The company was incorporated in 
National Life & Limb In- 

Company to insure against 
and casualty the soldiers and 
sailors engaged in the Civil War. The 
name was subsequently changed to that 
National Life and Travelers In- 

> Company 


1866 two separate 


as the 


corporatior Ss 
vere formed from it, i. e., National Life 
Insurance Company and National Trav- 
elers Insurance Company, the former 
confining its operations to life insurance 
and the insurance 
The former went into the hands of a re- 


latter to casual 


National Travelers receiv- 
permission from the Legislature to 
its name to the « now used, 
Metropolitan Life Insurance 
Company 
showing the remarkable period 
igh which the company survived, it 
t of place to state that 
nies organized in New 
1866, 1867 and 1868, 
Life was the only one 


Hard Road to Travel. 


had a hard 


or the first 


In Force 
$809,400 
4,077,400 
6,878,139 
13,335,108 


14,989,582 


Turns to Industrial Field. 
at this point—November, 1879 
he company turned to the Indus 
already 
transacting but in one year 
the Metropolitan sprang to the lead by 


writing 215,878 policies—a marvelous 


trial field Companies 


} 


yusiness 


number for the vear 1880 
The record thus achieved was deemed 
rence in the New 


rf y siel 
special I c 


/ 
; 











2 


THE EASTERN UNDERWRITER. 


July 30, 1908. 











The American Temperance Life as a Re-insurance Concern 





Arrangements have been made for 
the re-insurance of the assessment mem 
bers of the defunct Mutual Reserve by 
the American Temperance Life of New 
York City. Mutual Reserve members 
over 60 years of age are not included 
in the proposition. These are to be 
congratulated, for the restriction saves 
them from themselves, assuming that 
they would have accepted the proposi- 
tion had they been eligible. The last 
state of those who do transfer will be 
worse than the first; it is a leap from 
the frying pan into the fire. 

The American Temperance Life is of 
course an assessment company, but it 
is more than that—probably the worst 
representative of its class. Its past 
methods and practices have been wholly 
discreditable, and its management 
thoroughly discredited. It is only é@ 
little over a year since it was examined 
by the insurance department of New 
York. revealing a condition of rotten 
ness almost unprecedented. The repor' 
of the examiner, embracing a statemen’ 
of the company’s affairs down to Febru 
ary 28th, 1907, shows: 

1. That for ten years prior to the 
date named the management had vio 
lated assessment laws by pretending t 
issue limited payment policies with ¢ 
fixed level premium requiring a mathe 
matical reserve. The examiners report 
that the association has not accumulat 
ed such reserve, notwithstanding it haz 
collected premiums sufficient for the 
purpose; that it has wasted the funds 
of policyholders by unwarranted ex: 
travagance; and that, if called upon to 
put up the reserve required by such 
contracts, it would be utterly insolvent. 

2. As an illustration of its wasteful 
extravagance, the examination shows 
that the total income of the company for 
the year ending February 28th, 1907, 
was $281,091.13; while its total expense 
of management was $82,157.47, or 29 
per cent. of its entire income. 

3. The report shows that the man 
agement had been accustomed to con- 
ceal its extravagance by failing to in- 
clude in its disbursements that part of 
the first year’s premiums which was ex- 
pended in procuring new _ business. 
This deceptive expedient has now beea 
prohibited by the insurance d@partment, 
but the same discredited officials are 
continued in charge of the company. 

4. The report shows a culpable de- 
linquency in the payment of death 
claims. For the twelve months covered 
by the examination, the total death 
claims paid amounted to $154,549.11, 
while it had unpaid claims on hand of 


$51,400, equal to nearly one-third of 
claims settled. Nearly one-fifth of the 
death claims paid during the year— 


$30,250—were scaled down and compro- 
mised, the amount claimed being cut 
over fifty per cent. 

The American Temperance Life has 
long been distinctively what is known 
as a “re-insurance concern,” the grea‘ 
bulk of its business having been secur- 
ed by taking over the impaired rem- 
nants of decadent assessment associa- 
tions. This is a lucrative business for 
the management. Re-insured members 
cost the latter nothing, and the only 
service rendered them is the collection 
and disbursement of assessments, a 
purely clerical labor. Incidentally the 
managers exact in most cases a toll of 
approximately 25 per cent. of such as- 
sessments for the benefit of the ex- 
pense fund. This enables them to pay 
themselves handsome salaries, which 
have always been out of all proportion 
to services rendered. As members be- 
come discouraged and drop out, their 
places are readily supplied by fixing up 
a new insurance deal. such as the one 
now proposed. Such deals are greatly 
facilitated by receiving the reinsured 
members without medical examination. 
The fact that most of these are unin- 
surable gives the management little 


concern, for the burden of a heavy 
mortality falls upon the members them- 
selves, being met by merely calling for 
increased or additional assessments, and 
the business goes on so long as the 
deluded victims are willing to pay. The 
latter do continue to pay with surpris- 
ing persistence, notwithstanding in- 
creasing cost, for they are conscious of 
being unable to get protection else- 
where. They are “insured” at any rate, 
and their insurance is as good as any 
so long as they live and pay, but it is 
mighty poor insurance when they come 
to die. The chances are that the death 
claim will be cut down or repudia‘ed, 
but that concerns only the widows and 
orphans of those who die. The living 
members go on paying, in blissful iz- 
norance of the disappointment awaiting 
their beneficiaries when their policies 
mature by death. In the present case 
no medical examination is required, but 
a long list of questions concerning the 
physical condition and habits of the 
member must be answered. It is almost 
inevitable that the answers to these, 
even when made in the best of faith, 
will furnish a basis for disputing the 
claim and enable the management to 
follow the practice of the past, scaling 
down and compromising a large .pro- 
portion of the losses. 

The men who are managing the Am- 
erican Temperance Life have been long 
engaged in similar lines and have profit 
ed by their experience. Frank Delano, 
president of the company, was president 
of the National Benefit Society from 
1883 to 1891, an assessment concern 
which failed. He was a director of the 
Empire Life Insurance Company, an- 
other assessment concern of fragrant 
memory. which was intimately connect- 
ed with the American Temperance Life 
and made a scandalous failure in 1906. 
Stacy Wilton, a director of the Ameri- 
can Temperance Life, was secretary of 
the Empire Life. Delano was also vice 
president and George E. Godward (the 
secretary of the American Temperance 
Life), was treasurer of the Tradesmens’ 
Life Insurance Company, another assess- 
ment institution of New York City, 
which was likewise intimately connect- 
ed with the American Temperance Life, 
and ended its career in scandal and 
disgrace in 1906. We have said tha‘ 
the managers of the American Temper- 
ance Life have profited by past experi- 
ence. They have in fact learned that 
it is not necessary for an assessment 
concern to die. All they have to do 
is to go on effecting one re-insurance 
deal after another, mulcting the victims 
of such pretended re-insurance as lonz 
as they will pay. and when they dis- 
cover the game and drop out, supplyiag 
their places with new members secur- 
ed by means of new re-insurance jobs. 
Thus by judicious traffic in assessment 
remnants a clever set of schemers can 
keep up the supply of dupes to a pay- 
ing basis—a membership sufficient to 
maintain a fat expense account and 
make possible payment of big salaries 
for nominal services. 





THE POLICY THE CONTRACT. 


Under The Pennsylvania Law Applica- 
tion Not Considered Unless Attach- 
ed, Decides Federal Court. 

Judge R. W. Archbald handed downan 
opinion in federal court, at Scranton, 
recently, which is of considerable im- 
portance. It is in the case of Harriet 
C. Polhamus, of Williamsport, against 
the Security Life of America. Suit was 
brought to recover on a policy for $3,- 
000 which the company refused to pay. 

The policy was taken out by C. BE. 
Polhamus in favor of his wife and after 
his death payment was refused on the 
ground that the statements made to the 
medical examiner by the insured were 


not true. The plaintiff held that the de- 
fense could not rely on this fact as the 
application was not a part of the policy 
as required by the statutes of Pennsyl- 
vania. 

The case came up for trial in Jan- 
uary and on the suggestion of the court 
a special verdict was rendered as to the 
truth or falsity of statements contained 
in the application. Later the case came 
up for argument on a motion for judg- 
ment, notwithstanding the verdict. Af- 
ter reviewing the case thoroughly and 
quoting from a number of similar cases 
Judge Archbald directed judgment in 
favor of the plaintiff. He said in part: 

“This is to be decided by all the facts 
found by the jury, and it appearing 
therefrom that in disregard of the sta- 
tute a copy of the medical examiner’s 
report, forming a part of the applica- 
tion, was not attached to the policy, the 
statements of the insured contained 
therein are not to be considered as en- 
tering into the contract of insurance, 
nor can they or those of the so-called 
application, endorsed on the policy, be 
resorted to by the company to make out 
the breach of warranty which is relied 
on. Judgment is therefore directed to 
be entered in favor of the plaintiff in 
the sum of $3,211.89, with interest from 
January 16, 1908, and costs.” 





WISCONSIN LIFE REPORTS. 
Ex-Senator Spooner Holds Companies 
Withdrawing from State are Not 
Penalized Under New Law. 

Ex-Senator John C. Spooner of Wis- 
consin has at the request of companies 
which recently withdrew from that 
State, rendered an opinion as to the le 
gality of the demand of the Insuranee 
Department under the new law, that 
companies not licensed in the State, but 
having business there, file reports with 
the Insurance Commissioner. 

He holds that the Legislature has no 
constitutional power to regulate compa- 
nies not admitted to do business there, 
and hence Section 1954, which provides 
for cumulative penalties at the rate of 
$500 per month for the failure to file re- 
ports cannot apply to them. 











Great Western Life. 

The receiver of the Great Western 
Life states that he has no interest in 
the company in which the business of 
the Great Western will be reinsured. 
He wishes to prevent any contract, 
however, which will take away from 
the state the reserve fund maintained 
for the protection of policyholders and 
insists upon the maintenance of such a 
fund regardless of the disposal of the 
securities. 

The securities of the company were 
scheduled for sale on Monday of this 
week. 





C. W. Nelson, agency director of the 
New York Life at Buffalo has been 
transferred to Hartford. His successor 
is Edward Garnett, who has been asso- 
ciated with the company in Buffalo for 
many years. 


DEATH OF C. A. McFEELY. 





Pittsburg General Agent of Massachu- 
setts Mutual Passes Away After 
Long Iliness. 


Charles A. McFeely, for the past 18 
years manager of the Massachusetts 
Mutual Life at Pittsburg, died on Mon- 
day of this week, after an illness of a 
year and a half. Last November Mr. 
McFeely with several members of his 
family went to the island of Capri, near 
Naples, Italy. Here he _ spent six 
months, and here he had two attacks 
of pneumonia, from which he never ful- 
ly recovered. He came home April 15. 
Since that time he gradually grew 
weaker, but was confined to his bed 
only occasionally. 

Mr. McFeely was 61 years of age— 
born at Steubenville, O., November 27, 
1846. He first entered the insurance 
business with the Berkshire Life and 
later joined the forces of the New York 
Life, with which company he remained 
until 1890, at which time he took the 
management of the Massachusetts Mu- 
tual Life in Pittsburg. 

During his connection with the Mass- 
achusetts Mutual, Mr. McFeely, and his 
son, John L., who was associated with 
him, have built up a large business for 
the company. In addition thereto he 
wrote a great deal of excess business 
in other companies. 

He was one of the best known life 
men in Western Pennsylvania,and high- 
ly esteemed by the fraternity. 





TIME AND INSURANCE. 

What is Time?—“Time is of all things 
in the world the longest and the short- 
est, the quickest and the slowest, the 
most minute and the greatest, the most 
neglected and the most regarded, with- 
out which nothing can be done, which 
devours all that is little, and gives per- 
manent life to all that is great. 

“Nothing is longer than time, because 
it is the measure of eternity. Nothing 
is shorter, because it is insufficient for 
all our plans. Nothing is slower for 
him who waits, nothing more rapid for 
him who enjoys. Time stretches out to 
the infinite in greatness, and it is infi 
nitely divisible in littleness. All men 
neglect time, all regret its loss. Noth- 
ing can be done without time. It wipes 
out al] that is unworthy of posterity and 
immortalizes great things.”—Voltaire. 

What is Insurance?—Insurance is the 
value of time measured in money, and 
secured by contract, so that the family 
of every insured person may be sure of 
the value of an average lifetime for 
each member. 

That is to say, the family man of 30 
years of age can, by an insurance pay- 
ment, secure to his family the value of 
over 35 years of his labor. 


F. O. Paige, of Detroit, has resigned 
as Michigan Manager of the Hartford 
Life to engage in other lines of busi- 
ness. He is succeeded by the firm 
Butenshaw & Sibley. 





MUTUAL LIFE 


POLICIES 


Are Easiest to Sell 


Because Yearly dividends have been increased for the last three years 1906-7-8 
—ee §=t a rate equaled by no other company. 


Cash values guaranteed in the new life and endowment policies, are equaled by 


few companies, and excelled by none. 


Attractive features have been added to standard policy forms. 
Liberal terms offered producing agents under the 1908 contracts. 


GEO. T. DEXTER, 2nd Vice-President 


THE MUTUAL LIFE 


Insurance Co. of New York 


information, address, 


34 Nassau Street, 


NEW YORH, N. Y. 








July 30, 1908. 





PROTEST BY RITTENHOUSE. 


Claims Deal is Being Made With Smal! 
Kentucky Company—Gives 
Banks Warning. 


Information was given out on Wed- 
nesday morning that negotiations are 
on the point of consummation by which 
the Provident Savings Life Assurance 
Society will pass out of the hands of 
the banking pool which has controlled 
it since last winter to financial inter- 
ests whose identity has not yet been 
made known, but who are said to be 
prominent factors in insurance affairs. 
A meeting of the directors of the com- 
pany was called for that afternoon, be- 
fore which the proposition was expected 
to be put, and if the board takes the 
same favorable view of the offer official- 
ly that it has met with among the indi- 
vidual controlling stockholders it is 
likely that the deal will be closed. 

The negotiations have been handled 
for the banks by Royal Victor, an attor- 
ney of this city, who is also a director 
of the Society. 

Warning from Rittenhouse. 

No intimation has been given out as 
to the real or probable purchasers, al- 
though some light may be gleaned on 
the subject from the following telegram 
sent to Mr. Victor by E. E. Rittenhouse, 
Commissioner of Insurance for Colo- 
rado: 

“Am told banks are selling Provident 
Savings to small Kentucky company. If 
true will join Commissioners in public 
protest. Please advise.” 

A Dip!omatic Reply. 

To this Mr. Victor replied as follows: 

“Banks still hold stock. Dealing with 
various purchasers. Writing.” 

As it requires three or four days for 
a letter to get to Denver, the answer of 
Mr. Victor is looked upon as exceeding- 
ly clever. Before Commissioner Ritten- 
house receives the desired information 
it is probable that cash will have been 
deposited and new factors will have en- 
tered into the arena, and if a new fight 
is begun, the banks will be out of it. 

Promise of Banks. 

sack of the protest cf Commissioaer 
Rittenhouse is a story. It was ihe Colo- 
rado Insurance Department that was re- 
sponsible for the exposure of conditions 
in the Provident Savings. After the con- 
clusion of the examination, which was 
joined in by the New York Department, 
it was deemed best to apply for a re- 
ceiver. Upon assurance of the banks 
that it was the intention to carry out 
the best interests of the policyholders, 
and that no sale would be made with- 
out their approval as to the purchasing 
parties, the Society was allowed to con- 
tinue. Owing to the improvement in 
the condition of the Society the banks 
no doubt feel that it is unnecessary to 
carry out that promise. 

The Supposed Purchasers. 

The Kentucky company referred to 
by Commissioner Rittenhouse is the 
Inter Southern Life Insurance Company 
of Louisville, the deal having been han- 
dled by Arthur G. Langham of that city 
and Senator Horace White of Syracuse, 
N. Y. It is assumed that the latter will 
be able to influence Superintendent 
Kelsey of this State in approving the 
deal. 


The Grumbler. 


The grumbler or kicker, as he is com- 
monly called on this side of the ocean, 
says the Union Life Gazette, belongs to 
the genus “homo,” and is found in all 
inhabited places of this earth. His favor- 
ite places of abode are Life Insurance 
offices where he likes to display some 
of the qualities that stamp him at once 
as the species above mentioned. 

He is easily recognized outwardly by 
a certain moroseness of expression, 
which strongly suggests sour lemons, 
and by a certain viciousness of speech, 
a peculiarity from which his name is 
derived. He is strongly averse to work, 
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shuns places where cheerfulness and 
sunshine reign and is never known to 
smile. He lives chiefly on excuses. 

Owing to his estranging disposition 
he is liable to be grumbled and more 
often kicked at which increases his nat- 
ural viciousness of speech, and Life In- 
surance offices are warned to keep kick- 
ers at their own risk. It is always ad- 
visable to get rid of them by all legal 
means, as he is likely to do harm to 
those who come into contact with him. 
It has been proven by experience that 
the sooner he is put out of existence, 
the better it is for all concerned, as he 
is of no earthly use to anybody. 


Cleveland Life’s Agency Contract. 


In- 
ap 


C. C. Lemert, superintendent of 
surance of Ohio has conditionally 
proved a contract between the Cleve 
land Life and the American Agency 
Company which will require the latter 
to operate under rules outlined by the 
insurance company, which in turn must 
submit plans, ete., to the Insurance De 
partment for approval. 





WHAT LIFE INSURANCE DOES. 


Lifts Mortgages. 

Educates Orphans. 

Preserves the Family. 
Cultivates Saving Habits. 
Lightens the Load of Care. 
Keeps the Wolf from the Door. 
Gives Repose to the Rich Man. 
Gives Courage to the Poor Man. 


Robs Death of Some of Its Terrors. 

Builds a Barrier to the Alms House. 

Supports the Credit of the Business 
Man. 

Justifies a Man in Living up to His In- 
come 

Provides a Will Which Lawyers Cannot 
Breal 

Lays the Foundation of Home and Inde- 
pende nce 

Keeps Embarrassed Estates Out of Re- 
ceiver’s Hands. 

Encourages the Marriage of Prudent 


Men and Women 
a National 
Panic 


Acts as a Stay to Financial 


and Industrial 








to increase, because,- 





The New Business of 


THE EQUITABLE LIFE ASSURANCE 
SOCIETY OF THE U. S. 


for the first six months of 1908 is 55% yreater than that 
secured during the first six months of 1907. 


perity which Equitable agents are enjoying is destined 


EQUITABLE policies are readily sold by reason of the 
endorsement of the State of New York and the Society's 
great financial strength. 

EQUITABLE death claims are almost invariably the first to 
be paid, enabling the Equitable agent to secure what local 
business may result therefrom. 

EQUITABLE agents are furnished with better canvassing 
material than is supplied by any other company. 
EQUITABLE agents receive advantages and aid from their 

General Agents not usually accorded by other companies. 

EQUITABLE liberality and fair dealing toward policy- 
holders and agents alike, make it the best Company to 
insure in and the best Company to represent. 

Agents of character and ability desired. 

For Particulars address : 


GEORGE T. WILSON, 2nd Vice-President 
120 Broadway, New York 


The 


pros- 
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INTER-STATE LIFE SUIT. 


Secretary Davenport issues Statement 
Regarding Attempt to Collect $1,500 
from the Company. 

Joseph F. Pattison of Indianapolis has 
entered suit in the Superior Court 
against the Inter-State Life of that city 
asking for an accounting and judgment 
for $1,500. He claims that he, with 
others, subscribed to a $100,000 ‘guaran- 
ty capital fund, and that this is being 
used to pay expenses of management in- 
stead of the expense coming from the 
business where it properly belongs. 
Speaking of the claim, Secretary F. B 

Davenport says: 

“Mr. Pattison never paid any money 
into the guaranty fund of the Interstate 
Life, but acquired a contract for $1,000 
in the fund in a real estate trade, and 
has since been persistently endeavoring 
to force the company, or some one con- 
nected with it, to buy this from him at 
his price, and has been threatening to 
file suit if this were not done. All guar- 
anty fundholders have been treated by 
the company strictly in accordance with 
their contracts, no exception having 
been made in the case of Mr. Pattison 
or any one else, but he has been endea- 
voring to force discrimination in his 
favor, and this suit is the result. There 
is absolutely no truth in his allegation 





as to Mr. Fortune having been elected 
president and Judge Ayres general 
counsel to induce them to change the 
form of their guaranty fund contracts, 


as is well known to the directors who 
elected the officers. The board of di- 
rectors is composed of William E 
Kurtz, Dr. E. F. Hodges, William For- 


tune, E. I. Fisher, Rear Admiral] George 
Brown, U. S. N.; M. B. Wilson, Charles 
E. Coffin, August M. Kuhn, John B 
Cockrum, Dr. O. S. Runnels, Judge A. C 
Ayres, James P. Goodrich, Winchester, 
Ind.; Col. D. N. Foster, Ft. Wayne, Ind., 
and M. L. Finckel, Philadelphia. Con- 
trary to the allegations, Mr. Fortune 
was one of the directors who had much 
to do with bringing about the change in 
the guaranty fund contracts, to the very 
great advantage of the company, and 
this occurred over a year ago and had 
no relation whatever to his election to 
the presidency in last January The 
Interstate Life is carefully and conser- 
vatively managed. While its expenses 
in 1907 were extremely conservative, 
they are considerably reduced under the 
present management. The company is 
financially stronger than ever before in 
its history, and its procedure with rela- 
tion to the guaranty fund and the trans- 
action of its business has the full ap- 


Inst 


The Continuous allment policies 
issued by the Mutual Life since June 
last have become very popular with 
agents and the public The policy is a 
most desirable one, guaranteeing to the 
assured or his beneficiary a continuous 
annuity of fifty dollars per annum per 
thousand, or in « * words a zuarantee 








rtunately the com 
sell this policy 


of 5 per cent. Unf 
pany is not permitted to 
under the laws of New York. 


Returning Home. 

president of the 
Life is expected to return 
European trip on the 
due here on Saturday 


Darwin P. Kingsley, 
New York 
home from a 
steamer Amerika 
morning. 


The agencies of the company have 
made this month one especially in his 
honor 

“Dexter Month.” 
The field force of the Mutual Life 


has been asked to make a special effort 
for the securing of new business during 
the month of August in honor of Vice- 
President George T. Dexter, who is 
abroad. The mark set for the month is 
$30,000,000. 
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WHEN IS A LIFE INSURANCE POLICY INCONTESTABLE? 


By DAVID KAY, JR. 
Associate Counsel, Mutual Benefit Life Insurance Company 


The clauses incorporated into con- 
tracts of insurance for the purpose of 
estopping the insurer from setting up 
defenses in the event of legal proceed- 
ings thereon, have given to those poli- 
cies containing the same, the name of 
“Incontestable,” “Indisputable,” or “Un- 
challengeable.” 

The representations and. warranties 
made and entered into by the applicant, 
and which were the basis of the con- 
tract, gave rise to such vexatious and 
troublesome litigation, that it was found 
cesirable and advantageous to employ 
in contracts of insurance some clause 
which would estop the insurer from al- 
leging as a defense, the falseness of 
such representations and warranties. 

Such clauses, while general in their 
terms and apparently absolute, yet are 
really not altogether so, for there are 
reserved from the effect thereof by the 
contract, in some cases, the question of 
age of the insured, and, in others, pay- 
ments of premiums, each policy differ- 
ing according to its phraseology. 


If we examine the decisions of the 
courts construing policies of insurance 
containing such clauses, we find it de- 
sirable to divide the cases into two 
classes: 

(1) Cases in which there was fraud 
prior to the issuance of the contract, 
as false statements in the application. 


(2) Cases in which the contract for- 
bade the insured to commit certain 
acts, as suicide. 


Early Use of Clause. 

1. It appears that in the early use 
of the incontestable clauses, they be- 
came effective only after the expiration 
to five years from date of issu- 
ance of policy contract, and the prac- 
tice of making such clauses effective 
from issuance of the contract is of com- 
peratively recent growth. 

The time when such clauses become 
effective, whether at date of policy or 


of one 


at a subsequent time, has occasioned 
some confusion in the decisions rend- 
ered by the courts, on the same state 


of facts, as will appear from the opin- 
ions of the courts herein quoted. 

One of the first decisions affecting 
these where there was fraud in 
the application, and the contract con- 
taired an incontestable clause, was de- 
cided in 1890, by the Court of Appeals 
of New York, Wright v. Mut. Ben. Life 


cases 


Assn. of Am., 23 N. E., 186. The court 
upheld the incontestable clause and re- 
fused to permit the insurer to show 
fraud in the application, where two 
years, the time fixed by the contract 
tor the clause to become effective, had 
expired. The court said: 

“It is not a stipulation absolute to 


waive all defenses, and to condone fraud. 
On the contrary it recognizes fraud and 
all other defenses, but provides ample 
time and opportunity within which they 
muay be, but beyond which they may not 
be, established. 


“It is in the nature of, and serves a 
similar purpose as statutes of limita- 
tions and repose, the wisdom of which 


is apparent to all reasonable minds.” 
No Barrier in Case of Fraud. 

The same view has been expressed 
y the Courts of Georgia, Illinois, In- 
Ciana, Massachusetts, Minnesota, Mis- 
souri, Rhode Island, Tennessee, Texas 
and Wisconsin. 

When, however, the Supreme Court 
of Iowa, in 1899, was presented with a 
contract containing an _ incontestable 
clause, effective from date of contract, 
it declared that such clause did not 
prevent the insurer, in an action on the 
policy, from maintaining its defense of 
fraud in the application, Delch v. Union 
Central Life Ins. Co., 78 N. W., 853. Its 
views found expression in the following 
language: 

“An agreement that an insurer will not 
raise any objection, even in case of di- 


rect personal fraud, is a void condition. 
It has even been questioned whether 
it would not be sufficient to render the 
policy itself wholly void ab initio, as an 
iliegal contract. 

“In these cases, then, fraud, if not 
mentioned, must be assumed to be ex- 
ciudea, since the construction is always 
to be preferred which will support a 
contract, and it is never to be supposed 
that the parties to it intend an illegal 
stipulation, where a lawful meaning can 
be given to their words. Of course, this 
construction cannot make the policy 
really indisputable, for it leaves open 
the question whether the statement or 
omission complained of was fraudulent 
or not, and also what is the true mean- 
ing or construction of the policy itself. 
This statement of the law is fully sup- 
ported by a large number of cases 
which have been examined, and disput- 
ed in none. There are cases wherein 
the policy provided that it should be 
incentestable for any cause, or for cer- 
tain causes, after a certain specified 
length of time, and others providing that 
the policy should be incontestable after 
the death of the assured. Such provi- 
sions are held to be in the nature of a 
statute of limitation or repose, and that, 
as the parties may stipulate as to the 
time when action may be brought, so 
they may stipulate as to the time with- 
in which certain may be as- 
serted. Such a stipulation did not con- 
done fraud, but limited insurer to 
a time within which it might assert the 
fraud, as against the contract.” 

Sustained in Massachusetts. 

The Supreme Court of Massachusetts 
bas also declared that within its juris- 
diction such contracts cannot be enforc- 
ed. In a very recent case, decided in 
1905, Reagan v. Union Mutual Life Ins. 
Co., 76 N. E., 217, the Chief Justice 
used the following language: 

“A policy providing gener that 
shall be indisputable from date, 
while silent on the subject of defending 


defenses 


the 


ally 


its 


upon grounds originating in fraud, 
would still be a valid contract. The 
weiver of the right to defend on the 
ground of fraud not being the subject 
of express stipulation, the law would 
imply that the insurer intended to re- 
serve to himself the right to defend 


upon that ground. If, however, the poli- 
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cy stipulated that it should be incon- | 


testable from its date and the insurer 
should not 
whether originating in fraud or other- 
wise, or if it were clear from the terms 
of the contract that it was the intention 
of the parties that fraud should not be 
a defense, then such a contract would 
be void as being opposeu to the policy 
of the law.” 
Statutory Regulation. 

In 1907 the legislature of Massachu- 
setts regarded the subject as of suffi- 
cient importance to receive statutory 
recognition and adopted the following, 
as’ a provision to be placed in all poli- 
cies issued in Massachusetts: 

“A provision that the policy shall be 
incontestable after two years from its 
date of issue except of non-payment of 
premiums, and for engaging in military 
or naval service in time of war, with- 
out the consent in writing of an execu- 
tive officer of the Company.” 

In a very recent case, the Supreme 
Court of that state held that the com- 
missioner was justified in refusing to 
approve a policy incontestable from 
date, saying: 

“The provision that the policy shall 
be incontestable from date, contained 
in the petitioner’s form of policy is not 
the same as the provision that it ‘shal: 
be incontestable after two years from 
its date,’ except etc., required by sub- 
section two of the section seventy-five 
of the statute. Such a provision is not 
in accordance with public policy. Rea- 
gan v. Union Mutual Life Insurance 
Company, 189 Mass., 555. The action 
of the Insurance Commissioner in ref- 
erence to this form of policy was right.” 
(A recent case not yet reported.) 

States Sustaining Waiver. 

The opposite view was taken by the 
Supreme Court of Tennessee in the year 
1901, when the company, defendant in 
the Iowa case, contested a similar poli- 


ey in Tennessee, Union Central Life 
Insurance Co. v. Fox, 61 S. W., 62. The 
court said: 

“If the time may be limited to one 


year within which the defense of fraud 
may be available, it is difficult to see 
why it may not be limited to six months 
or one month, or such other time less 
than this as the company may deem 
it important to stipulate. If fraud may be 
waived at all, certainly the parties may 
tipulate the grounds upon which the 
waiver may be made, and, if a company 
can stipulate that its policies shall be 





be allowed any defense, | 





T. D. MEADOR, Vice-President 


An Agent writes: “I find that to sell In- 
surance in The Southern States Life is only 
a! out half as hard asin any other Company 
I ever wrote for.” 


force, 7%. 





The Southern States Life Insurance Company 
WILMER L. MOORE, President 
FRANK ORME, Secretary and Treasurer 


Candler Building, Atlanta, Ga. 


Our record shows 181% increase in business last year. 
Our policies sell fast. 


sa For liberal contracts apply to..... 


R. K. SHAW, Director of Agencies ROBERT F. MOORE, Agency Sec’y 


“The administration of the Company has 
been beyond reproach.”—From the report of 
Actuary 8S. H. Wolfe, Examiner for the 
Alabama Insurance Department. 


Our lapse ratio to insurance in 
Our Agents make good money. 











JOHN HANCOCK 


Mutual 
Life Insurance Company of Boston 


Good Agency Contracts to Good Agents 
Apply to Home Office, 178 Devonshire St., Boston 


or 
FRANCIS MARSH 


Mgr. for Eastern Mass, 
220 Broadway, New York 202 Devonshire St., Boston Uni»n Bldg., 9 Clinton St., Newark N.J 


GEORGE L. STIMMEL 
General Agent 


The Company issues the best and most liberal forms of Life, Endowment and Term 


to 


WHITE & FENWICK 
State Agents 


Policies, complying with the rigid requirements of the Massachusetts Laws. 


July 30, 1908. 


AMERICAN CENTRAL 


Life Insurance Co. 


Indianapolis, Indiana. 


Mee Sinead - -$1,800,000 
Surplus security to policy- 
Err eee 425,000 
Insurance in force........ 21,000,000 
Liberal contracts for agents in 
Pennsylvania, Ohio, Indiana, Illinois, 
Michigan, Missouri, Texas, Kansas, 


Arkansas, Tennessee and Alabama. 


Write today for information. 





JEFFERSON 


Standard Life Insurance Co. 
RALEIGH, NORTH CAROLINA 
STRONGEST IN THE SOUTH 
Surplus to Policyholders 
$490,291.07 
WRITE REGARDING TERRITORY 
C. W. GOLD, Superintendent 





The New Policies 
(1907) 


Of the 


Equitable Life 


Of Iowa 


Are up-to-date in every re- 
spect,—includi: g provisions 
for 

Days of grace; 

Change of Beneficiary; 

Annual Loan and Cash Values; 

Extended Insurance; 

Payment in Instalments, 

Limited or Continuous, 

Agents wanted in unoccupied 
territory. Write the Home 
Oifice, Des Moines, Iowa. 





EARNEST MEN WHO CAN 
meet the first 
WORKERS requirement _ will 


find the other tvo 


Wanted in promptly supplied 
Good by the 
. UNION 
Territory MUTUAL. 
To Sell vrata recently 
+ changed to com- 
Plain ply with revised 
= laws. Everything 
Policies up to the times. 


Union Mutual Life Insurance Co., 
PORTLAND, MAINE 


FRED. E. RICHARDS, President 


: | Epson D, ScorreLp, Supt., 
rite 1 


W 80 Broadway, New York City 


r 
either | THORNTON CHASE, Supt. 


84 Adams 8t., Chicago, II. 
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incontestable, it may fix the conditions 
upon which the incontestability shall 
rest, and may fix a time limit upon the 
right to contest. * * - Z * With 
tris statement of the application and re- 
port of its own examiner beiore it, the 
company has the privilege ot making 
such investigation as it may deem 
proper. It is under no obligation to 
come to a conclusion in any definite or 
specified time. If it desires a week, it 
may take it, if a month or a year, it 
1.2} suspend its acceptance until that 
me expires. We can see no difference, 
in principle, between the present case 
aud the Clement case. In that case the 
company stipulated for twelve months’ 
time after it issued its policy; in the 
piesent case it took the time it deemed 
necessary before accepting the policy. 
It may, therefore, well be held to have 
waived the effects of fraud, since it 
kad such time to discover it as it saw 
proper.” : 

The same rule has been announced in 
Indiana, Wisconsin, and probably Ken- 
Luc ky. 

Measure of Uncertainty. 

It is thus seen that a policy which 
states that it is incontestable from date 
ray not be so in fact for this has been 
the holding of a number of courts. But 
the courts are unanimous in holding 
that a policy providing that it is imcon- 
testable after a time stated, say one, 
two or three years, is incontestable 

fact after such period expires. Of 

vse, this period may be determined 

statute, as has been done in Massa- 
Susetts. The Supreme Court of Mas- 
suychusetts has declared that a provision 
that a policy is incontestable from date 
“is not in accordance with public 
policy.” 

Case Tested in Court. 

Il. Action is brought on a policy con- 
taining an incontestable clause, and the 
insurer alleges that the insured commit- 
ted suicide, 

It is well, before re.erring to the de- 
cisions on this division of the topic, to 
ccusider the opinion expressed by the 
United States Supreme Court, in 1898, 
that suicide is not a risk covered by the 
policy. Ritter v. Mutual Life Ins, Co. 
i69 U. S., 189. The Court said: 

“It is contended that court erred in 
siying to the jury, as in effect it did, 
that intentional self-destruction, the as- 
sured being of sound mind, is in itself 
a defence to an action on a life policy, 
even if such policy does not, in express 
words, declare that it shall be void in 
the event of self-destruction when the 
as: ured is in sound mind. 

“But is it not an implied condition of 
such a policy that the insured will not 
purposely, when in sound mind, take 
hiz own life, but will leave the event of 
his death to occur upon some cause 
other than wilful, deliberate self-de- 
struction? Looking at the nature and 
object of life insurance, can it be sup- 
posed to be within the contemplation 
of either party to the contract, that the 
company shall be liable upon its prom- 
ise to pay, where the insured, in sound 
mind, by destroying his own life, inten- 
tionally precipitates the event upon the 
happening of which such liability was 
to arise? * * * * * Jn the case of 
fire insurance it is well settled that al- 
though a policy, in the usual form, in- 
demrifying against loss by fire may 
cover a loss attributable merely to the 
negligence or carelessness of the insur- 
ed unaffected by fraud or design, it will 
rot cover a destruction of the property 
hy the wilful act of the assured himself 
in setting fire to it, not for the purpose 
of avoiding a peril of a worse kind but 
with the intention of simply effecting 
its destruction. Much more should it 
be held that it is not contemplatey by 
a policy taken out by a person whose 
life is insured and stipulating for the 
payment of a named sum to himself, his 
executors, administrators, or assigns, 
that the company should be liable, if 
his death was intentionally caused by 
himself when in sound mind. * * 

“A contract, the tendency of which is 
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to endanger the public interests or in- 
juriously affect the public good, or 
which is subversive of sound mortality, 
ought never to receive the sanction of 
a court of justice, or be made the foun- 
dation of its judgment. If, therefore, a 
policy taken out by a person whose life 
is insured and in which the sum is made 
payable to himself, his executors, ad- 
ministrators or assigns, expressly pro- 
vided for the payment of the sum stip- 
ulated when or if the assured, in sound 
mind, took his own life, the contract, 
even if not prohibited by statute, would 
be held to be against public policy, in 


that it tempted or encouraged the as- 
sured to commit suicide in order to 
make provision for those dependent 


upon him, or to whom he was indebted.” 
Alabama also takes the same view. 
In examining this second division, we 
find the decisions classified as follows: 
Suicide—Prohibited and Unmentioned. 
A.—Where the contract contains no 
specific prohibition against suicide and 
yet contains an incontes.able clause, if 
suicide be the defense, the same cannot 
be maintained. This doctrine was an- 
necunced by the Supreme Court of Wis- 
consin in 1898, Patterson v. Natural Pre- 
miums Mutual Life Ins. Co., 75 N. W. 


980. It admitted the weight and effect, 
cogency and strength of the reasoning 


of the Supreme Court of the United 
States in the decision, but distinguished 
the case then before them from such 
other case, in that the Wisconsin policy 
was issued for the benefit of the in- 
sured’s wife and children, and the poli- 
cy considered in the United States case 
was payable to the insured, his execu- 
torg or administrators. 

8.—Where the contract forbids sui- 
ciae and the policy contains an incon- 
testable clause, the effect is to convert 
the suicide clause into a limited excep- 
tion, and to render the insurer liable 
when death by suicide occurs after the 
time limited in the incontestable clause. 

This view is supported by the deci- 
siens in Illinois, lowa, Kansas, Minne- 
sota, North Carolina and Texas. 

A comprehensive view of the effect 
of the incontestable clause requires us 
not only to consider it, in its estoppel 
of the insurer, but also to examine the 
rights given by the law to the insurer 
when fraud on the part of the insured 
induced the insurer to enter the con- 
tract. 

This is known as the right of rescis- 
sion, and may be exercised if the party 
so deceived has not recognized the con- 
tract as binding after the discovery of 
the fraud. 

If exercised the action to rescind 
must be begun within a reasonable time 
after knowledge of the fraud was 
tained, and reasonable diligence on the 
part of the insurer in acquiring such 
knowledge is required. 

From the dicta found in some of the 
cases such action must also be brought 
before the incontestable clause becomes 
effective, or at least within a reasonable 
time thereafter, if notice of the fraud 
was not obtained until after such time. 

Whether the action must be begun 
during the life time of the insured is a 


ob- 


question, the Supreme Court of the 
United States in 1903 holding that it 
must Cable v. U. S. Life, 191 U. S., 288, 


(Continued on 15.) 
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WANTED. 


NEW JERSEY STATE MANAGER, 
BY ONE OF THE OLDEST AND BEST 
KNOWN NEW ENGLAND LIFE IN- 
SURANCE COMPANIES, AN HONEST 
PROGRESSIVE GENERAL AGENT 
WHOSE PAST RECORD WILL BEAR 
THE CLOSEST INVESTIGATION. AD- 
DRESS “HOME OFFICE” EASTERN 
UNDERWRITER OFFICE. 


LIFE INSURANCE MEN OF EX- 
PERIENCE AND INTEGRITY, WHO 
ARE NOT AFRAID TO DEVOTE SIX 
HOURS A DAY TO WORK AND WHO 
CAN EARN A SALARY (WITH EX- 
PENSES) OF FROM $25 TO $50 PER 
WcEK IN NEW YORK CITY AND 
NEW JERSEY, TO ADDRESS WITH 
REFERENCES “INSURANCE,” EAST- 
ERN UNDERWRITER OFFICE. 


STOCK SALESMEN.—A fully pro- 
tected and guaranteed Life Insurance 
Agency Company’s stock is being of- 
fered to the public. It is a thoroughly 





established, dividend paying proposition, | 


and secured by the underlying guarantee 
of a large Trust Company. 
will be furnished with an attractive and 
complete selling kit, and full line of let- 
ters of endorsement, and acknowedge- 
ments of receipt of dividends from stock- 
holders, who are among the most sub- 
stantial and well-known business men— 
bankers, manufacturers and educators— 
in the South. Liberal compensation to 
salesmen of ability. Address—Southern 
Profit, Care Eastern Underwriter, New 
York, N. Y. 


PROGRESSIVE, AMBITIOUS SALES.- 
MEN, CAPABLE OF EARNING FROM 
$3,000 TO $5,000 PER ANNUM. ONLY 
CAPITAL NECESSARY, A LARGE AC. 
QUAINTANCE AND A DETERMINA- 
TION TO SELL THE MOST POPULAR 
AND PROFITABLE LINE OF INVEST- 
MENT SECURITIES ON THE MAR. 
KET. AN INTERVIEW WILL INTER. 
EST AND SATISFY THE MOST SKEP. 
TICAL. ADDRESS, GIVING EXPERI- 
ENCE AND RECOMMENDATIONS, 
“ALLISON,” EASTERN UNDERWRIT- 
ER. 





Vice-President G. Sellman Williams 
of the Eastern Lilie of Onancock, Virgi- 
nia, spent a few days in New York last 
week. Mr. Williams states that by Jan- 
uary 1, 1909, the company will have its 
entire capital of $100,000 paid up, that 
the purchase of the National of Norfolk 
was a good one and profitable in many 
ways to the Eastern Life. The compa- 
ny is pushing its intermediate, quarterly 
payment business, and is well satisfied 
with the general outlook. 


Manager H. R. Willcox o1 the Char- 
lotte, S. C., agency of the Mutual Lif 
has resigned on account of ill health 
and is succeeded by E. R. Ferguson ot 
the Pueblo, Col., office. O. C. Watson 


succeeds Mr. Ferguson as superintend 
ent of agencies at Pueblo. 








FOR GO 


THE PENN MUTUAL LIFE 


OF PHILADELPHIA 


HAS FURNISHED 


PERFECT PROTECTION AT PROPER RATES 


YEARS 








Our agents are representative citizens of their respective communities 








Salesmen | 


On 


UNEXCELLED IN 
Favorable Mortality 


—_AND— 
Economy of Management 


THE 
Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 








TATE Mutual Life 


Assurance Company 


Worcester, Mass, 








Incorporated 1844, 


Financial Statement, Jan. 1, 1908. 





ROGUE sc civvrcccvssioccsce $29,845,723.08 
RAID co ccdeevascovcce 28,286,361.96 
SURPLUG  cccccccces $1,559,361.12 





A. G. BULLOCK, President. 
Burton H. Wright, Secretary. 





i860 48th Year 1d) 


Home LifelnsuranceCompany 


of New York. 
GEORGE €E. IDE. President 
eee $20,':04,853.63 
Divi- 
dend Endowment Fund 
Dividend Endowment Fund 
(Deferred Dividends 
Net Surplus 


Assets 


Liabilties (including 


17, 440,398.20 


1,795,020.00 
769,435.43 
86,193,296.87 


Insurance in Foree......... 


The 48th Annual Report shows a gain 
in the amount of insurance in force; that 
assets were increased nearly $1,000,000, 
and that over $300,000 was paid to policy- 


holders in dividends. 





BERKSHIRE 
LIFE INSURANCE CO 


OF PITTSFIELD, MASS. 
James W. Hull, President. 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. See. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 

For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass 
DYER & FOSS, General Agents 
JOHN H. ROBINSON, General Agent 
253 Broadway, New York 





Commercial Union Assurance Company 
(Limited) 
OF LONDON. 
PINE AND WILLIAM STS., NEW YORK CITY 
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A MARVELOUS ACHIEVEMENT. 


(Continued from page 1.) 
York Insurance Report for that year. 

The expense necessary for establish- 
ing an organization like the Metropoli- 
tan was such as to “try hearts,” but the 
stockholders met the situation by apply- 
ing for and receiving permission from 
the Legislature to increase the capital 
stock from $100,000 to $500,000, the in- 
crease being made in 1883. Imagine the 
courage and faith necessary to put up 
such a large amount of money in an 
insurance organization in those days! 

Compared With the G. O. P. 

The history of industrial insurance 
would not be complete without reference 
to the Grand Old Prudeatial of Londoa 
and it is interesting in this respect to 
note the achievement of the Metropoli- 


The original structure was one of the 
finest buildings in New York but addi- 
tions have been made from time to 
time until there is not to-day a finer of- 
fice building in the world than that 
owned by the Metropolitan Life. 

The size of the main portion of the 
building is 200 by 425 feet and 164 feet 
high. The tower is 75 feet by 85 feet, 
700 feet high. The size of the annex 
is 75 feet by 80 feet, 216 feet high. 

The total floor area of the main build- 
ing is over twenty-five acres. The total 
weight of building and tower 128,613 
tons. Number of passenger elevators, 
38; number of freight elevators, 10. 

The building now houses 6,000 people, 
and an actual count of the number who 
entered the building in one day—which 
turned out to be a stormy one—footed 





Se. 
Prudential of London ... $15,375 
BEGEPTOROTIOR «0 cccicccsves 567.598 
tan in the way of “Income Received” 


as compared with the British company. 
Devotes Attention to Ordinary. 

Having demonstrated that it was 
master of the Industrial situatioa, with 
a thoroughly equipped army of pro- 
ducers in the field, capable of sending 
results to the home office with clock- 
like regularity attention was turned to 
the Ordinary branch of insurance in 
1892, the company at that time select- 
ing the stock or non-participating plan 
of insurance. Th following table 
shows the results achieved: 












Year, Written. In Force. 
1892 $2,002,641 $5,316,300 
1895 17, 26,570,719 
1900 85,026,924 154,900,241 
1901 84,334,849 195,485,753 
1902 101,812,141 237,490,121 
1903 100,920,211 282,505,630 
1904 131,312,194 342,535,052 
1905 34,709,960 388,585,457 

*1906 112,886,895 428,184,083 

*1907 122,407,935 487,063,095 


*On a “paid for” basis. 

One-Half of Entire Industrial Business. 

In the meantime the company made 
gigantic strides in the Industrial field. 

At the close of 1907 there were eigh- 
teen companies transacting industrial 
insurance, the aggregate in force being 
18,833,755 policies for an insurance of 
$2.576,120,015. Of the total business, 
the Metropolitan had 9,013,087 policies 
in force for an insurance of $1,317,883,- 
426—the latter item being over $50,000,- 
000 more than one-half the total amount 
industrial business in force by all 
companies. 

Financial Growth. 

The growth of the company financial- 
ly has likewise been marvelous. At no 
time has the policyholder had cause for 
fear as to ability and willingness to 
meet claims promptly, as evidenced by 


of 





the following table: 
Year. Assets. Surplus. 
1868 $40,047 $238,276 
1870 833,505 236,463 
1875 1,954,276 232,484 
1880 1,947,822 358,434 
1885 2,784,954 706,382 
1890 10,781,173 2,117,029 
1895 25,592,004 4,477,031 
1900 62,158,034 8,744,028 
1905 151,663,477 16,190,246 
1906 176,429,015 16,229,480 
1907 198,320,463 13,951,899 
Voluntary Dividends. 

Some fourteen years ago the Metro- 
politan commenced the voluntary pay- 
ment of dividends to policyholders of 


the industrial class, and since that time 
has paid over Thirteen Million Dollars 
in this manner as follows: 1894, $40,- 
208; 1895, $84,355; 1896, $199,148; 1897, 
$1,081,668: 1898, $863,801; 1899, $1,069,- 
722; 1900, $928,389; 1901, $689,642; 1902, 
$670,746; 1903, $640,912; 1904, $790,077; 
1905, $781,364; 1906, $1,846,587; 1907, 
$3,378,289—a total of $13,064,909. 
Home Office Building. 

The growth in the buftlding used for 
home office purposes has been as mar- 
velously grand as that of the company. 


Income After 


10 yrs. 20 yrs. 30 yrs. 
$381,355 $2,898,060 $15,308,370 


9,863,819 28,798,714 73,114,161 


make the Metropolitan buildinz their 
place of business. 
: Home Office Force. 
The indoor staff at the home office 


numbers 2,468 clerks and 427 employes 
in the printing and other mechanical 
departments. 

In 1900 the company started a 
for the benefit of its employes—home 
office and field—in the nature ot! a sav- 
ings bank, called the Metropolitan Staff 
Savings Fund. Every employe who has 
been in the service of the company for 
one year or over, and whose salary or 
earnings may be than $3,000. per 
annum is permitted to deposit a limited 
portion of his or her income in the fund, 


fund 


less 


to which the company adds fifty per 
cent. and keeps the total amount in- 
vested free of charge. The present 


membership is nearly 5,000 and the ac- 


cumulated funds over $600,000. The 
Income credited to each accoun: last 
year was 5.36 per cent. The amount 


paid during the year on account of death 
or withdrawal due to 
$21,048. 


sickness was 
The Guiding Hand. 

One could not give the above 
summary of a marvelous achievement 
in the business world, and an unzsur- 
passed feat in architectural and struc- 
tural accomplishment without reference 
to the guiding hand, the man who more 


brief 


THE EASTERN UNDERWRITER. 


MAKE NEW CONNECTION. 
Fleming Brothers Take General Agency 
of Massachusetts Mutua! for Three 
Western States. 





A sequel to the resignation of Robert 
J. Fleming and Stanhope Fleming of 
this city and Omaha as general agents 
of the Mutual Life of New York after 
fifteen years, which we chronicled in 
our last issue, is a new agency connec- 


tion for a sterling life company, the 
Massachusetts Mutual Life, says the 
Underwriters Review. The Flemings 


will have the general agency of the com- 
pany for lowa, Nebraska and Wyoming, 
with offices at Des Moines and at Oma- 
ha, their old field where they have be- 
come universally known and in which 
they have built up a very large and sta- 
ble business for the Mutual Life, with 
Wyoming now added. 


than any other individual is responsible 
for the work wrought, namely John R. 
Hegeman, president of the company. 
In the darkest days of the company’s 
history he possessed unswerving faith 
in its future success. Modesty prevents 
Mr. Hegeman from reciting the difficul- 
ties of the early days, but men who 
knew him at that time ‘ell how as a 
young maa, full of life, energy and 
enthusiasm, he toiled incessantly and 
confidently, without regard as to hours 


in which man should labor, in behalf 
o. the institution with which he had 
cast his lot. The same spirit has pre 
dominated his life since honored with 
the presidency. John R. Hegeman has 
set a lofty example to the entire Metro- 
politan staff, being a leader in every 


sense of the word. 

In maintaining a position as a leader 
among insurance institutions the Metro- 
politan must of necessity have possess- 
ed a staff capable of “pressing the bat- 
tle’ effectively in all deparimeats, but 
for the plan of campaign, the mapping 


cut of a course which would enable in- 
telligent effort to achieve victory, the 
company has been fortunate in having 
as its chief counselor a man of Mr. 


Hegeman’s remarkable 
and winsome personality. 
longs great credit for that monument 
among business institutions—the Metro 
politan Life Insurance Company; it was 
he who in 1893 first broached the 
ject of an addition to the home office 
building which when completed will be 
a monument of a great era of building 
construction. 


ability, magnetic 
To him be- 


sub 








Louisville, 
ABSOLUTE 


Citizens Life Insurance Company 
Kentucky 


The Deposit held by the Treasurer of the STATE OF KENTUCKY 


Guarantees the Reserve on every policy issued by this Company 


LIBERAL CONTRACTS - - - 


SECURITY 


- W.H. GREGORY, President 
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EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 


A Strong Southern Legal 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 


ATLANTA, CA. 


Reserve Company, 
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METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
“The Leading Industrial 
Insurance Company in 
America”’ 





AGENTS WANTED. 


Any honest, capable and industri- 
ous man, who is willing to begin a 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 
highest position in the field. It is 
within his certain reach.: The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any ef the principal cities, or to the 
Home Office, No. 1 Madison Avenue. 
New York City. 


RELIANCE LIFE 


Se 


PITTSBURGH 
Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
lillions 





Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 


OHIO, IOWA AND ALABAMA 





THE 
Inter-State Life 
Assurance Company 


Has than $1,100,000 in 
ties deposited with the Auditor of State 
of the State of Indiana for the protection 
of its policyholders. 

Has just issued new policies of great 
attractiveness, carrying provisions which 
GUARANTEE 

Reduction of premiums annually. 

Annual Loan and Cash Values. 

Automatic Extended Assurance. 

Paid-Up Assurance. 

Change of Beneficiary. 

Days of Grace. 

Valuable options of Increasing Assur- 
ance or Decreasing Cost. 
in Installments 


more securi- 


Payment 
Annuity. 


or as a 


Agents Wanted. 
Address the Company. 


Indianapolis, Ind. 





A COOD PROPOSITION! 


THE EASTERN UNDERWRITER 
106 WILLIAM ST., NEW YORK CITY 
Price $3 Per Annum 
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__ INDUSTRIAL DEPARTMENT _ 
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The Metropolitan Intelligencer for 
Jupe shows the following:—Utica dis- 
tiict stands No. 5 in the whole country 
tor total amount of ordinary for the first 
six months, No. 1 in Great Northern 
Territory and No. 7 in the country at 
large for net gain in the ordinary busi- 
ness, Superintendent Mulhall is +o be 
commended for the most prominent po- 
sition Utica has achieved since he has 
taken Charge, and that permanency of 
ihe results attained will entitle him to 
imilar praise when the records of the 
year are made up, goes without saying. 
The district bulletin issued by Superin- 
tendent Mulhall for June is commented 
on as follows by Superintendent of 
Agencies James E. Kavanagh, “That Bul- 
letin No. 6 of yours, is good for sore 
eyes. Please extend to every man men- 
tioned thereon, my best compliments 
sud wishes for their continued success.” 

The following is an abstract from 
ihe district bulletin—Gregor, $71,000 
ordinary issue, gross industrial increase 
0, combined results, 8,320; Schram, 
,000 ordinary issue, gross industrial 
increase 14.63, combined results, 7,183; 








McDermott, $54,200 ordinary issue, gross _ 


industrial increase 10.22, combined re- 
its 6,442; Cole, $54,000 ordinary issue, 
with combined results of points 5,871; 
Lally, $50,000 ordinary issue, with com- 
bi ned result of points 5,292. As will be 
noticed each of the above five assist- 
are credited with an ordinary is- 
ue of $50,000 or more for the first six 
months. The upper ten agents mention- 
ed in the bulletin are Potocki, Olday, 
Gehrke, Buttenschon, Hammond, Wes- 
ley, Meagher, Stemmer and Maxwell. 
Commending the men on their good 
showing Superintendent Mulhall, plays 
he part of the poet, in a creditable 
1anner when he says:—‘‘After all 
hat counts most in this battle of life, 
Is the grey matter under our hoods, And 
man who wins out in this world of 
rife, Is he who delivers the goods.” 
Assistant George H. Gregor and staff 
receiving congratulations on being 
recipients of a bulletin from the 
tome Office showing this to be the 
first staff in central New York to have 
$75.000 of ordinary business issued to 
their credit. Mr. Gregor believes in the 
maxim of Superintendent Mulhall, “that 
vhich counts most is to deliver the 


” 
goods. 


nts 


Ladder of Fame men of the Life In- 


surance Co. of Virginia. Two weeks 
ending July 138, 1908: McCarroll, 
Shreveport, $2.53; Andrews, Atlanta, 


$2.45; Batastini, Columbus, $2.45; Hodg- 
son, New Orleans No. 3, $2.16; C. A. 
Orr, Spartanburg, $2.00; C. Eskridge, 
Spartanburg, $1.90; Bagwell, Spartan- 
urg, $1.85; W. E. Fass, Richmond, 
$1.85; Ducoing, New Orleans, No. 2, 
$1.80; Hughson, Charlottesville, $1.80. 





Prudential leaders in Ordinary to and 
including July 6: C. A. Stewart, New 
York 1; S. Saperstein, West Hoboken; 
W. E. Quinlin, Pottsville; P. F. Kielty, 
Wilkesbarre; M. L. Mohor, Boston 1; A. 
Huebner, New York 5; W. A. Thompson, 
Minneapolis; G. A. Nitshe, Bridgeton; 


if. J. Schubert, Scranton 1; W. H. 
Joyce, Buffalo 1; E. W. Barrett, Vincen- 
nes; J. H. Monteith, Peoria; J. A. Flum- 
merfelt, Watertown; W. A. Alexander, 
Brooklyn 9; H. R. Kendall, Louisville; 
A. A. Jekel, St. Louis 4; N. D. Krull, 
Jamaica; P. H. Showalter, Denver; G. 


lee, Passaic; Z. T. Miller, New York 8; 
T. R. Evans, St. Louis 1; H. H. King, 
Dover; S. Painter, Easton; J. P. Kelly, 
Orange; F. E. Boyd, Newark 2. 





Standing as to Placed Ordinary, Life 
Insurance Co. of Virginia: Class A-I.— 


Richmond, Norfolk, Newport News, At- 
lanta, New Orleans No, 2. Class 1.— 
Danville, Spartanburg, Union, Peters- 
burg, Lynchburg. Class 2.—Columbus, 
Augusta, Gastonia. 


There is nothing wrong with the work 
being done by Superintendent M. A. 
Simpson and his staff at the Nashville, 
Tenn., Metropolitan district. Ordinary 
is up to the average, while industrial 
shows a decided increase. 





Superintendent R. J. Jones, the wor- 
thy successor of Superintendent J. E. 
Harding transferred, at the Richmond, 
Va., Metropolitan district, is well pleas- 
ed with his new surroundings. Hspe- 
cially so, as it is his intention to equal 
if not surpass his able competitor Su- 
perintendeat G. W. Bahlke of the Lee- 
Richmond section. A good stiff fight is 
a good thing, and we want to see the 
best man win out. 





Both the Columbus and Franklin 
Park, Ohio, districts of the Metropoli- 
tan, superintendents H. U. Prather of 
the former and Frank Trau of the lat- 
ter are holding their own. Nothing 
new or startling to report; both staffs 
are sure that 1908 will prove a good 
year for them and are awaiting the 
prosperity boom patiently. 





If the old Sun Life ot Louisville had 
had superintendents equal to the one 
transferred to the Metropolitan at 
Nashville, Tenn., what a great company 
the Sun would have been at the present 
time. But that company had but few 
equal to Superintendent John O’Hare 
of the Hermitage-Nashville Metropoli- 
tan district. John has been there many 
years, and unless all signs fail it will be 
O'Hare of Hermitage, for many years to 
come. 





Relative standing of Union LifeofCan- 
ada districts. Basis of annual premium 
income increase (Industrial, Quarter-a- 
Week and Ordinary) combined with per 
cent. of collections: 

Division A.—Quebec, J. P. Tremblay; 


Winnipeg, D. J. Scott; Toronto, R. M. 
Gifford; Hamilton, I. J. Heath; Montre- 
al, W. J. Paterson, Insp. Ag.; London, J. 
li. Griffiths; Halifax, L. B. Harlow; Ot- 
tawa, Chas. Young, Iasp.-in-charge. 
Division B.—Niagara Falls, W. C. 
Fowler; Galt, T. E. Holmes; Owen 
Seund, W. H. Wetmore; Valleyfield, D. 


Luvoie; Sherbrooke, H. N. Brien; Strat- 


iord, E. McArthur; St. Catharines, D. 
Stewart; New Glasgow, i: 4 Reynolds; 
Sydney, T. Oxton; Y.rmouth, W. F. 
Mullen. 





; 
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Canvassing Literature 
A BANKINC PROPOSITION 


Contrasting The Merits of Life Insurance 
With Savings Banks. 





Superintendent George H. Lokes of A SERIES OF APOLOCIES 


the Philadelphia 1 district of the John | 
Hancock, although doing excellently | 


How The Royal Arcanum Hoodwinked 
Its Members. 


well, is never a satisfied man, and it is | Price $1 per 100; $2.50 per 500 


just as wel] that he is not. Every wise 


iG gor | OGG. 


man knows that his ability as a | DO RICH MEN NEED 


ducer in the industrial business, is on 
limited by the actual amount of work = 
is willing to do, and Superintendent 
Lokes is always willing. 





Ex-Superintendent Chas. L. Smethurst 
of Philadelphia, like a great many 
others, is now engaged in the real es- 
tate business, having severed his con- 
nection with the Eureka Life at the ex- 
piration of his contract, preferring the 
comforts of home to continuing as tra- 
veling manager. 





The Charleston, S. C., district of the 
Home Friendly Society gives every in- 
dication of making a record this year in 
net increase. 


| 





Following is the list of | 


agents making largest net increase for | 


quarter ending June 30th, 1908: P. M. 
Dennis, H. A. Crasby and F. F. Paturzo; 
while agents J. Vonhallen, M. B. Law- 
rence and S. Meyers are in the lead for 
best percentage in collections. 
derable enthusiasm has been 
among the entire 
the new quarter. 


shown 





The Buffalo No. 3 staff had an outing | 
at Grand Island, in the Niagara river, | 
on July 11th. In addition to the games | 
and other pleasures, there was a stir- 
ring meeting, and the week of July 13th 
was made a “special salary 
the ladies.” 
perintendent Rosen, were Superintend- 
ent Lahey; assistants Isaacs, Mackay, 
Houck, Witczak and Kronenthal; agents 
S. May, Teller and Schubiner. A chal- 
lenge by Superintendent Lahey, for the 
week’s work in Joint Results, was quick- 
ly accepted. A challenge was also made 
by Assistant Isaacs, which was accept- 
ed by Assistant Kronenthal. Agent Tel- 
ler likewise challenged Agent Schubi- 
ner, which was also accepted. 





J. G. 


T. Wm. Pemberton, 1st Vice-Pres. 


Walker, President 


W. L. T. Rogerson, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY ore ae etre aesaerre! ea 


HOME OFFICE, RICHMOND, VIRGINIA 


The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued CONTRACTS MADE DIRECT WITH THE COMPANY 


on Favorable Terms 


Total Payments to Policyholders sinee Organization NEARLY—$8,000,000 











Com missioner. 








Dividends of 6% paid June 20th, 1908, to stockholders of 


THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATEO 1889. 
Executive Offices, 420 Walnut Street 
Philadelphia, Pa. 


$2,000,000.00 Paid For Insurance Written 
: Since March 6th, 


All policies are registered and signed by the Insurance 
Agents wanting to sell an ideal stock proposi- 
tion can obtain good contract. 


Address Executive Officers : 
JOHN LANGHAM, Jr., President JOSEPH L. DURKIN, Secretary 
GUY DE LA RIGAUDIERE, Manager of Agencies 
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Consi- | 


staff in commencing | 


| 


week for | 
The speakers, besides Su- | 


| 
} 


OVER— $3,500,000 | 
OVER—$60,000,000 | 
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LIFE INSURANCE? 
By EDWARD A. WOODS 
An Invaluable Canvassing Document 


10 Cents Per Copy; 500 Copies $6.00 
——1,000 Copies $10.00—— 


Special advertisements printed on orders 
1,000 or over, without eharge. 
Address THE EASTERN UNDERWRITER 


105 WILLIAM ST. 
NEW YORK CITY 





‘‘New Low-Cost Policy speaks for itself. 
A stipulated sum for a stipulated 
commodity. No ‘promise to pay,’ 
but a ‘guarantee to pay.’ Noesti- 
mates or guesses, but FACTS.’’ 


| That’s the way PRUDENTIAL FIELD 


MANAGERS are talking about 


The NEW Low-Cost 
Life Insurance Policy 


of 


The Prudential 








The Greatest Success in Life Insurance! | 
We want Agents. te 

We want Managers. 

We want you! 


The Prudential Insurance Company of America 
Incorporated as a Stock Company by the State of New Jersey. 
JOHN F. DRYDEN, President. 


Home Office, - - NEWARK, N, J. 





Pittsburgh Life & 


Trust Company 
Pittsburgh, Pa. 


Ww. C. BALBWIN, President 


-olicies on the market 
POSITIVE INSURANCE POLICIES 
Say what they willdo - - Do what they say 


Solicitors of this Company have a broad 
field of action 


ENDORSED AT HOME 
ASSETS..... ..over $4,500,000.00 
HOME OFFICE 


Pittsburgh Life Building, Pittsburgh, Pa. 





AGENTS AND OTHERS INTER: 


ESTED SHOULD READ 


‘‘Sample Slices 
FROM THE 


Fruit of Experience” 


|Royal Union Mutual Life 


Insurance Co. 
DES MOINES, IOWA 








THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
porajion, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news- 
paper. Telephone 2497 John. 


B. F. HADLEY, G. A. WATSON, 
Editors. 


SWARTZ, Business Manager. 


=. &. 


Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 


Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y., under the Act of Congress 
ot March 3, 1879. 


INCONTESTABILITY. 





afforded in tais 
peruse 


Our readers are 
week's issue an opportunity to 
an excellent, comprehensive article, or 


“Incontestability” as applied 


brief, on 
to a life insurance policy. 
It has been prepared with consider- 


care and labor, by David Kay, 
the Mutuai 
Company—a 


able time, 
Jr., “associate counsel of 
Benefit Life 


competent at torney 


Insurance 


who devotes all oi 


his time to insurance law. 


It includes a review of all imporcaat 


court decisions upon the question, in- 


cluding the recent decision Dy 


Massachusetts Supreme Court, aad 
affecting 


legislation same 


From the cases cited Mr. Kay is force- 


ed to the conclusion that a policy which 


states it is incontestable from date may 
not be so in fact. However he points 
out that the courts are unanimous in 


holding that a policy providing ‘hat il 


is incoatestable after a stated time— 
say one, two or three years—is incon- 
testable in fact after such period ex- 
pires He also points out that the 
lengta of the period may be determined 
by statute, as is the case in Massa- 
chusetts. 


Concise reference is made to the at- 


titude of courts as regards policies con- 
taining an incontestable clause, where 
the assured committed suicide and also 


the suicide 


a special claus 


where was prohibited by 
in the policy 


The article is a valuable coatribution 


to life insurance literature and should 
be filed for reference by progressive 
field men. 


MAINTAINING AGENTS’ 


TION 


ASSOCIA- 


A special correspondent of The East- 
ern Underwriter in Chicago states else- 
where that some controversy has arisen 
as to contributions made by field men 
fund collected 


of Minnesota towards a 


THE EASTERN UNDERWRITER. 


by St. Paul Agents to provide entertain- 
ment for delegates to the coming con- 
vention of the National Association of 
Local Fire Insurance Agents. Western 
managers are wondering whether it is 
the intention to make such contribu- 
tions of a personal nature, or to charge 
same up in expense accounts. If an at- 
tempt is made to have the companies 
bear the brunt of the gift, it is intimat- 
ed that trouble may be expected. 


The Local Agents Association has 
frequently stated that it does not desire 
financial assistance from companies, 
and to this end has persistently refused 
to accept company patronage in the 
American Agency Bulletin, the official 
organ of the Association. 

Upon numerous occasions charges 
have been made that contributions 
given by local boards, etc., in reality 


came from companies, but each time it 
has been clearly shown that such was 
not the case. 

The Association is primarily for the 


benefit of the agent, a fact well recog- 
nized by its members. The results 


achieved have been such as to justify 
agents in contributing liberally to its 
support. That it has been instrumental 
in serving company interests in various 
ways has not at any time been used as 
an argument for financial aid, but rath- 
er as evidence of the value of co-opera- 
tion company agents. 

Should field men attempt 
to have companies defray the expense 
will not 
wishes of 


between 
Minnesota 


above referred to it 
with the 


be in con- 


formity the Agents 


Association 


MEETING NEW CONDITIONS 
Writing to the Western Underwriter 
under date of July 20, “Old Manager” 
has the following to say relative to old 
men in the business meeting new con- 
ditions: 

Your recent editorial concerning the 
old managers of a certain company is 
very suggestive, and no doubt interest- 
ed others besides myself. It is possible 
that the old managers of said company 
would not adjust themselves to the new 
conditions and it may be possible that 
they could not without financial loss. 
We present a nut for you or some home 
Office official, or perchance, His Excel- 
lency Governor Hughes of New York, to 
crack, and when the “crack” is pub- 
lished, we old managers, who are still 
faithfully trying to adjust ourselves to 
new conditions, will have been relieved 
of a great burden. 

It is a good special agent who will 
write and pay for $100,000 of good busi- 
ness per year. This means $3,500 of 
premiums. Under the Armstrong sched- 
ule, he will receive an average commis- 
sion of per cent. of $1,225 for his 
year’s work. To do this outside of the 
largest cities, he must travel part of the 
time. Deducting railroad fare of 2 cents 
a mile and hotel bills of at least $2 a 
day, to say nothing of other incidentals 
connected with the business, how much 
will he have left for his wife and 
babies? Granting that you give to him 
full renewals, only reserving from the 
same a small collection fee, what a mag- 
nificent prospect has the old manager 
to present to a sufficiently equipped 
man to enter the business. If the spe 
cial is good for $200,000 record, you are 


9- 
ov 


still worse off than before. In the in- 
terests of the old managers, who are 
still faithfully hanging on, trying to 


bring order out of chaos, won't you get 
some individual to tell us “where we 
are going to get off at?” 

We have no desire to “butt” in on the 


discussion, except in so far as it is of 
interest to field men generally. 

A peculiar feature about the matter, 
however, is that in some instances old 
managers are producing as high as six 
times the amount of business allotted to 
them by the company while others, who 
are now leaving the business did not 
more than one-fourth to one- 
tenth of the allotment. Why this great 
difference? 

It is also noteworthy that many new 
men, taking up what appeared to be a 
flat failure to others operating for the 
same company in the same field are 
meeting with great success. 

“Old Manager” is also away off in the 
matter of compensation which would 
accrue to a man securing $100,000 paid- 
for the company to 


secure 


business—even in 
which he refers. 





CHECKING A SUICIDE EPIDEMIC. 


A Pittsburg dispatch under date of 


July 20 started out with the following: 
Pittsburg and vicinity are in the grasp. 
of a suicide epidemic. Since the first of 
July twenty-one persons have ended 
their lives, while a dozen others unsuc- 
cessfully attempted self-destruction. 

It then relates that a conference had 
been called for the purpose of ascertain- 
ing what if anything municipal authori- 
ties could do “to turn the tide.” The 
Director of Public Safety is quoted as 
saying: 

When men and women hold life so 
cheaply that they are indifferent to the 
purposes they were put in this world 
for, it is a hard matter to convince them 
that self-destruction is wrong. I believe 
if less publicity were given suic.de it 
would have a tendency to check them. 
I also believe that if the evil or self-de- 
struction was taken up more by C!lergy- 
men it would aid great)y in disabusing 
persons of the idea of destroying them- 
selves. 

The report may have emanated from 
a desire for sensation, but the question 
of suicide and its contributory causes is 
of 


interest nevertheless. 


Embezzlers and others who have 
“wasted their substance on riotous liv- 
ing,” finding themselves driven to bay 


not infrequently seek relief in self-de- 
struction, and many instances have oc- 
curred when a liberal supply of life in- 
surance was taken out in anticipation. 

One of the principal causes for sui- 
cide, however, is the rapid pace which 
a goodly percentage of humanity feels 
it must maintain in order to be like 
other people. Salaries in all branches 
of business to-day are greatly in excess 
of what they were two decades ago—in 
fact among professions and trades they 
may be termed of a princely nature— 
but the net to the individual is less. In 
other words, it is all eaten up in expen- 
ses, some necessary but a good portion 
unnecessary. 





Dr. E. C. Skinner, recently manager 
of the Washington Life for Ohio, Ken- 
tucky and West Virginia, with head- 
quarters at Cincinnati, has taken the 
management of the Franklin Life for 
Missouri, with headquarters at St. Louis. 





Waite H. Squier, Duluth, Minn., man- 
ager of the Mutual Life, has been trans- 
ferred, as manager, to «he Omaha, Neb., 
field, succeeding Stanhope Fleming, re- 
signed, the Duluth office having been 
discontinued. 
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FAVORS CO-INSURANCE. 


Manager Richards of N. B. & M. Points 
Out Advantages in Communication 
To Credit Men. 


In a letter to C. R. Bernard, of St. 
Joseph, Mo., chairman of the National 
Association of Credit Men, E. G. Rich- 
ards, manager of the North British and 
Mercantile Insurance Company, dis- 
cusses at some length the question of a 
national standard form of policy and the 
advisability of the use of a co-insurance 
clause. He said in part: 

“The questions submitted to your 
local associations,and the substance of 
replies given thereto, exhibited a broad 
intelligence of the subject which is a 
surprise to one like myself engaged in 
the business of fire insurance. The dif- 
ficulties in the way of a national form 
of standard policy seem to be realized 
in some measure by your people. The 
diverse legislation, varying political con- 
ditions and prejudices of the various 
states, have long made it apparent to 
fire insurance men that the adoption of 
a uniform policy in use for all of the 
states in the Union is a practical impos- 
sibility. 

“Until insurance is recognized as com- 
merce by our United State Supreme 
Ceurt, so that Congress may have sole 
supervision of fire insurance contracts, 


taxation, etc., applicable uniformily 
throughout the country, any change 
from present conditions is likely to 


mean an increase to the load that com- 

panies and the assured are now carry- 

ing rather than a benefit. : 
Full Insurance Desired. 

“It is encouraging, also, to note that 
you place strong emphasis upon the 
necessity of an adequate amount of in- 
surance to be carried by the retail men. 
This is essential for a proper adjust- 
ment of rate. 


While there is less disposition to 
carry light and insurance among the 
owners of retail and wholesale stores 


than by owners of buildings and prop- 
erty under the highest grade of protec- 
tion, yet rate-making can never have 
that degree of uniformity that exists in 
taxation generally, until by law and by 
pelicy obligation the insurer is required 
tc carry at least a certain proportion of 
insurance to the value of the property 
insured. 

The insurance company attempts to 
overcome this defect by the use of a 
clause commonly called the “Co-Insur- 
ance Clause,” the effect of which is to 
grade the liability of the company ac- 
cording to the proportion of insurance 
to value. Could the insurance company 
legally require such a clause in every 
state, insurance would be upon a much 
sounder basis than now and rates would 
certainly be lower; but ignorance and 
prejudice have led to a misinterpreta- 
tion of the true purpose of co-insurance, 
failing to recognize that insurance is 
but a tax, and must be levied in due 
proportion among all such tax-payers. In 
several states companies have been de- 
yxrred by unfriendly legislation from 
the use of such a co-insurance clause 
and where such is the case the amount 
of insurance carried to the value of the 
property covered, widely differs. 

Five Insurances For One Premium. 

I* must be apparent to a candid mind 
that if a man owns five houses in differ- 
ent locations, pays the insurance pre- 
mium on but one of those houses it is 
ubfair to the insurer to have that insur- 
ance cover on any one of the five 
heuses, for thereby he is securing five 
insurances for one premium. The prin 
ciple is equally true if a man insures 
but one-fifth of the value of the prop 
erty; the other four-fifths of the value, 
though premiums has not been paid 
thereon, will receive protection from 
the one-fifth insurance and thus deprive 
the company of a just consideration for 
the risk it is carrying—which must be 
made up by other policyholders not 
thus favored. 

The most aproved form of the clauses 
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FIRE INSURANCE DEPARTMENT 


PENNSYLVANIA BUSINESS. 


Losses in Keystone State in 1907 Ex- 
ceed 1906 by Nearly a Million 
and a Half. 





The Penasylvania Insurance Depart- 
ment has issued its 35th annual report 
showing the fire insurance business 
transacted in that state during the year 
1907 and also the standing of companies 


licensed by it. The following figures 
are given: 

1906. 1907. 
No. Co.’s 33 33 
Assets $54,948,142.06  $58,549,964.60 
L’b'I’tes. 32,133,901.25 34,993,002.59 


12,625,000.00 
10,189,240.81 
28,008 ,831.15 
37.217,068.45 
25,753,092.69 


12,825,000.00 
10,531,962.01 
32,359,067.59 
35,107,202.44 
15,365,405.55 


Capital.. 
Surplus.. 
Prems... 
Rec’pts. . 


Losses.. 


Disb’mts 38,310,520.57 29,827,642.29 
Risks in 

force . 3,872,976,396.00 4,278,921,448.00 
Premiums rec’d in 1907 .. 256,491,525.00 
[RCUOUOO: oe doko u cce epee 13,903 ,226.48 
Losses paid in 1907 ..... 118,482,959,39 
Ratio of fire losses paid to 

prems, received in 1907 46.19 


Fire premiums received in 


Pennsylvania in 1907 .. 20,208,175.02 


er eee 688,293.76 
Five losses paid in Penn- 

sylvania in 1907 ...... 8,865,959.57 
EP ee eee 1,407,083.29 


Ratio of fire losses paid to 








prems. received in 1907 43.87 
COMMISSIONS AGAIN. 
Seattle Agents Favor An Appeal to 


Legislature to Enforce Higher Rate 
from Companies. 


Not profiting by the mistake made by 





Louisiana agents in attempting to en- 
force increased commissions with the 
aid of the legislature, agents of the 


State of Washington are now threaten- 
ing to adopt the same course. 

Fifteen per cent. commission is being 
paid on business secured and an effort 
is being made to increase it to twenty 
per cent. It is believed that a bill could 
be passed forbidding fire insurance com- 
panies from’ discriminating against 
Washington agents which would be in- 
strumental in bringing about the desir- 
ed increase. It is proposed to make the 
penalty for violation of the law, if 
enacted, revocation of license to do 
business in the State. 

The prime movers in the matter are 


to which I refer provides that in case of 
loss the insurance company shall pay 
such proportion thereof as the amount 
of its policy bears to the full value, to 
ninety per cent. of the value of eighty 
per cent. of the value as the clause may 
happen to read. 

{ trust your association will investi- 
gate the clause I refer to with a view to 
determining whether, from your stand- 
point of insurers, such obligatory re- 
quirement would not tend to bring about 
the very result you desire—viz.: the 
carrying of a sufficient amount of insur- 
auce to value so that the creditor would 
have due protection in case of a fire 
loss. 

That the conditions of the present 
standard policy, known as the New 
York Standard, might not be improved 
we are not prepared to say. Those con- 
ditions very quite radically from con- 
ditions of the Massachusetts or Maine 
sialdard policies, but so general has be- 
come the use of the New York standard 
that any change therein would be al- 
most a misfortune; yet I am sure you 
will find the insurance companies ready 
to join with a representative body of 
business men in considering the very 
peints you refer to, 


the agents of Seattle, who claim that 
their compensation is less than that 


paid in Portland and other Pacific Coast 
cities. 

In this connection, an underwriter in 
a conversation during the past week 
spoke of a risk just written in Seattle 
at $15 per $100 for one year. He said 
it was common to secure from $5 to $10 
per $100. If that is the case, is it not 
natural to assume that the Seattle agent 
receives more compensation than agents 
of most eastern cities, where risks are 
written at one per cent. and less? 





REQUESTS AN .EXAMINATION. 


Williamsburgh City Asks New York In- 
surance Department to Go Over 
Its Affairs. 


Having decided to enter South Dako 
ta for business, and the laws of that 
State requiring a certificate of recent 


examination by the home State Insur- 
ance Department, or the submission to 
an examination by the South Dakota 


Department as a condition precedent to 
the granting of the license, the Wil: 
liamsburgh City Fire Insurance Compa 
ny of this city has requested the New 
York Department to conduct an exam 
nation of its affairs. 

The Department has expressed a wil 
lingness to comply with the request at 


as early a date as possible 





DEATH OF LOUIS E. SNOW. 


Prominent St. Louis Insurance Man and 
Brother of E. G. Snow Passes Away. 
General regret is 


expressed among 


western fire insurance men 
death of Louis E. Snow,of the St. Louis 
insurance firm of Delafield & Snow. 
Mr. Snow was 66 years of age and the 
firm of which he was a member is the 
largest in the city. He was a brother 
of E. G. Srow, president of the Home 
Insurance Company, who was unable to 
attend the funeral owing to the illness 
of his wife. 
Mr. Snow 


over the 


was born in Connecticut 


the family making its home at Wate1 
bury for many years. He had been en- 


gaged in the insurance business for 
over 30 years and was highly esteemed 
by insurance men. 

Speaking of him an acquaintance 
said: “He was the soul of honor and 
his word was as good as any bond ever 
issued.” 

NATIONAL FIRE IN CANADA. 
General Agents Fred S. James and Mc- 
Near and Wayman to Handle West- 
ern Provinces. 


Following a visit of President Nich- 
ols of the National Fire of Hartford to 


Canada, announcement is made that 
the company will enter the Dominion 
for business, arrangements to this ef- 
fect having practically been consum- 
mated. 

The company for the present will 
confine its operations to the Western 


provinees, part of which will be under 
the management of McNear & Way 
man, Pacific Coast managers, and Sask- 
atchewan and Manitoba under Fred S. 
James, general agent at Chicago. 





Agents Invite Officers. 


Through the American 
tin the National 





Agency Bulle- 
Association of Local 
Fire Insurance Agents has extended an 
invitation to company officers, mana 
gers and field men to attend the twelfth 
anniversary convention to be held at St 
Paul August 11, 12 and 13, the invita- 
tion conveying also the privilege of the 
floor to discuss any question which may 
arise. 


UNDERWRITER. 


NEW YORK CITY PREMIUMS. 


Returns for Manhattan and Bronx Show 
Notable Fa,ling Off During First 
Half of 1908. 


Returns from individual companies to 
the Journal Commerce, giving the 
fire insurance premiums in Manhattan 
and the Bronx for the first six months 
of 1908, shows that there was a pro- 
nounced falling off as compared with 


of 


the similar period of last year. The 
comparative ugures are as follows: A 

Companies. 1908. 190%. 
L. & Lu. & Globe... $602,586 $692,381 
German-American d28,Z09 60,289 
Royal of Liverpool. 301,400 283,519 
North B. & M., mng. 292,822 $41,962 
Aetna of Hartford.. 224,010 210,623 
Phenix of Brookiyn 183,703 190,910 
Continental ..... -- 169,127 212,984 








r 
Williamburgh City. 149,835 

Hartford Fire ..... 149,644 

London & Lan..... 148,385 

Germania ......... 141,059 168,114 
London Assurance.. 116,070 132,369 
Fire Association.... 111,379 135,684 
Boston Ins. Co...... 106,278 125,851 
Globe & Rutgers... 100,440 101,535 
Phoenix of London. 96,329 131,494 
Norwich Union 83,368 89,8356 
Agricultural ....... 78,481 $2,973 
Western of Toronto 77,550 102,471 
British America 72,422 91,345 
Atlas of London.... 64,470 64,755 
Michigan Com...... 56,414 60,841 
National Union ... 53,909 64,195 
German Alliance ... 51,947 58,000 
City of New York. 49,750 58,782 
Spring Garden, Phil. 46,744 $0,043 
Georgia Home ..... 44,564 39,743 
Orient of Hartford. 44,397 $9,690 
Glens Falls ........ 39,066 48,357 
N. Y. Und. Agency. 35,703 34,919 
Commonwealth .... 2,869 39,959 
German of Pitts.... 31,785 45,716 
South'’n of New Orl 30,939 
Franklin of Phila... 29,296 
Virginia State om 33,119 
Pelican of N. Y.... 27,417 
Buffalo German 34,704 
Michigan F. & M 23.829 
Svea of Sweden.... 26,797 
New Brunswick 23,945 
Milwaukee Mech 26,624 





County of Phila 
Old Colony 


29,031 











Capital of Concord. 23,925 
Farmers’ of York.. 13,097 
Western Reserve 28,439 
Fidelity TT TT 18,064 
New Eng. of Prov.. 20.563  —= ..«e.. 
N. B. & M., N. ¥ 20, 20,677 
juffalo Commercial 18,872 19,017 
Calumet of Chicago. 16,192 8,120 
Teutonia of Pa... 15,687 20,870 
Standard of N. J. 14,888 16,021 
Caledonian-Ame! 14,931 10,891 
Milwaukee Fire 13,967 12,148 
N. Y. Ins. Ass’n.... 9.89 7,590 
Manuf'ers’ Lloyds 5,418 5,364 
Merchants’ F. Lloyds 5,39¢ 4,581 
Citizens’ of Mo 1,789 14,186 
SOUTHEASTERN UNDERWRITERS. 


Companies Holding Membership in the 
Organization—List Revised to 


July ist. 

In connection with the recent agita 
tion on the commission question in the 
territory covered by the South Eastern 
Underwriters Association, and the at- 
tempt made in Louisiana to increase 
compensation by legislation, it is inter 


esting to note the companies compris 
ing the membership of the organization, 
especially in view of the fact that many 
the companies threatened to with- 
draw from the State should the bill in- 
troduced and passed become a law 

The list of companies as revised by 
the executive committee to July 1, is as 
follows 

Aetna, Agricultural, Alliance, 
American, N. J.: American Central, At- 
lanta Home, Atlas, Blue Ridge Fire, 
British-American, Caledonian, Citizens, 
of Mo.; Commercial Union, Eastern 
Shore of Virginia, Equitable, S. C.; 


ot 


Phila.: 





9 


Factors and Traders, Ala.; Fire Associa 


tion, Fireman’s Fund, Florida Home, 
Georgia Home, German Alliance, Ger- 
man-American, Girard, Glens Falls, 
Hamburg-Bremen, Hanover, Hartford, 
Home Fire, Hampton, Va.; Home, New 
York; Homestead Fire, Va.; Insurance 
Co, of N. A., Interstate Fire, Suffolk, 
Va.; Jefferson, L. & L.& G.; LL. & L. & 
G. of N. Y., London Assurance, London 
& Lancashire, Michigan Commercial, 
National of Hartford, National Union, 
New Brunswick, New Hampshire, New 
York Und., Niagara, Norfolk Fire, 
Northern Assurance, North British & 


Mercantile, North Carolina Home, 
wich Union Fire, Orient, Palatine, Penn- 
sylvania, Phenix, N. Y Philadelphia 
Underwriters, Phoenix, Hartford; Phoe- 
nix Assurance, Providence-Washington 
Queen City, S. Dakota; Queen, Roches. 
ter German, Royal, Royal Exchange 
Scottish Union & National, Seaboard 
Fire, Security, Conn.; Shawnee Fire, 
Southern Fire, Lynchburg: Southern 
Home, Fla.; Springfield F. & M., Stone- 
wall, Mobile; Sun, of London; Sun, New 
Orleans; Teutonia, New Unit. 
ed Firemen’s, Virginia F. & M., Virginia 
State, Westchester Fire, Western As 
surance. 


Nor- 


Orleans; 


ENDORSE AGENTS ASSOCIATION. 


Leading Fire Underwriters Express Ap- 
} proval of Its Platform and Practi- 
cal Good Accomplished. 


| france 


Although some writers 
matters ar off, 
strained to criticize 
of 
home 


who review 
felt 


National 


from af have con- 
the 
Fire 


managers, it is 


Asso- 
Local Underwriters, 
office felt 
that the organization has accomplished 
much 1, and in 


ciation 


among 


gzoor carrying out tts de- 
clared principles can 


I continue to do so. 
The f 


lowing for instance, may be 
termed as endorsement of a high order: 


The 


organization known as “The 
National Association of Local Fire In- 
surance Agents” had its origin in the 
feeling very aptly set forth in the dec- 


laration of principles expressed in print 


in the publications of the Association 


and voiced on many occasions at its an- 
nual meetings. 
The 


right 


expressed intention to support 


principles and oppose bad practi- 


ces in fire underwriting” ought to be 


eminently satisfactory to the officers of 
fire insurance companies, and, if earnest 


be given of this high resolve, the 


move- 


ment is one which should be fostered 
by all engaged in the profession of fire 
underwriting.—Henry W. Eaton, U. 
S. Manager L. & L. & G. Ins. Co. 
“There is no one who values more 
highly the work of the Local and Na- 
tional associations of local agents in 
promoting the general insurance inter- 
ests and defeating adverse legislation 
than the writer—W. B. Clark, Preési- 


dent Aetna Fire. 
Tremendous Power for Good. 

I am a firm believer in the American 
Agency System. When the National As- 
sociation of Local Agents was first 
started I became a member, expressing 
my belief in and hearty support of the 
movement 

In my agents, 
through well directed State and 
al associations, can exert 
power for good in the matter of educat- 
ing the public to a realization of the 
fact that fire waste is public loss, and 
that the wiping out of existence,through 
the destruction by fire, of wealth 
amounting to over two hundred million 
dollars annually is an unnecessary and 


opinion the acting 
Nation- 
a tremendous 





foolish wast Henry Evans, Presi- 
dent Continental Ins. Co. 
“The Work of your association has 


been conservative and co-operative, and, 
I believe, helpful to the interests 
of the business.—J. L. Cunningham, 
President Glens Falls ins. Co.” 


best 
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FIRE INSURANCE STOCK 

AS AN INVESTMENT. 
adequate 
value t 
the chief 
the companies are. It 
must always kept in mind that all 
fire insurance companies constantly 
face the danger of a great conflagration 
like the San Francisco fire, which caus- 
ed a loss of more than four hundred mil- 
lion dollars, which taxed the companies 
to the extent of about two hundred and 


In order to make some 
measure Ol 
is important 


requirements 


hnvestment 


what 


thei 
to see, firs 
ot 


be 


twenty million dollars, and which caus- 
ed several companies to fail or retire 
from business. Fires are likely to hap- 


pen any time and no one knows where 
they will end, With life insurance it is 
different. Although everybody must die 
sooner or later, it has been figured out 
from experience tables just how long 
the average man has to live and the life 
nsurance premiums are based on these. 
As a result, the life companies have 
something definite on which imate 


to es 


losses. With fire insurance there is no 
certainty that the risk will burn, but 
the liability that it might burn gives 
the business a peculiarly peculative 
quality which must always be consid- 
ered ‘by the investor. 


The Safest Company. 
For the investor, tl 
ance company, therefore, is 


1e safest fire insur- 
the one that 


not only operates at least cost, but has 
the best equipment for selecting risks 
treat are least liable to burn. It is im- 
portant that the company have a sur- 


plus sufficient to meet a heavy loss such 
as was occasioned by the San Francisco 
fire, and it must be able to continue de- 
spite this outlay. Long experience has 
taught the companies that there is l 
dom such a thing as an lerwritin 
profit,’ which means the straight profit 
made out of insurance. This profit, al- 


unt 





though it may be large for some years, 
is not a fixed quantity, because a big 
fire might come along and wipe it com- 
pletely out to-morrow. 

In order to pay dividends (and it is 
with these that the stockholder is large- 
ly concerned) the company must have 
auother source of income This source, 
in the majority of conservative and 
well-managed companies is its invest- 
meuts. .These investments are made 
from profits earned in favorable years. 
The return from them is the real basis 
for the dividends. The profits form a 
fund which may be used to pay big and 


] 


unexpected losses. Like life insurance 
companies, the fire insurance compan- 
ies are subject to state supervision, and 





this censorship applied to investments. 
Some states ar strict in this re- 
spect than others. 


Danger in Unearned Dividends. 


In buying fire insurance stock for in- 





vestment it is wise to select a company 
that is able to pay the dividends on its 
stock out of the income from its. invest- 
ments. This makes the dividends inde- 
pendent of underwriting profits Most 
of the successful companie ire able to 
de this. In fact, they have employed 
their own profits and other funds so 
wisely and well that any one of them 
could retire from underwriting to-mor- 
row and go into the banking business. 
Thus, a conserving of finance and judici- 
ous investment are not only the princi- 
pal requirements of well-managed com- 


panies, but also the real safeguards for 
the investor. 


The fire 


insurance company for the 


investor to avoid is the one that is so 
anxious to pay dividends on its stock 
(and thus keep up its market value) 
that it pays them out of anticipated 
profits. This often impairs the capital 


and failure follows. The great majority 


of companies that failed or went out of 


business during the past ten years did 
so for this reason 
Starting a new fire insurance com- 


pany is often as hazardous as launching 
a new industrial corporation. With an 
industrial company the promoters have 
a patent, a good will, or something tan- 
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rible to justify confidence or warrant 
the expectation of a profit. But with 
a fire insurance company there is the 
constant hazard of fire coupled with the 
natural uncertainty of building up a 
new business in a field where there is 
niuch competition. * * * 
No Opportunity for Watering. 

There is not a very broad market for 
fire insurance stock. A big fire like the 
one at San Francisco tends to depreci- 
ate their value. The usual way to buy 
these stocks is either through a spe- 
cialist or at public auction. You will 
find one of these fire insurance stock 
specialists in nearly every large city. 

Fire insurance stock is largely held 
by estates, and especially the estate of 
officers of fire insurance companies, by 
banks, capitalists, and by the investor 
generally who wants to tie up his money 


for a long time because there is no 
ready market for the stock. Consider- 


able profit has been made by buying fire 
insurance stocks and holding them for 
a rise in the market. 


Most American fire insurance stock 
is non-assessable. It sometimes hap- 
pens, however, that, when a company 
has suffered a heavy loss and its re 
sources are strained to the utmost, a 
call is made on the stockholders for 


funds in order to continue the business. 

This call is not compulsory. No stock- 

holder is ever liable for more than the 

par value of his holdings. All American 

fire insurance stocks are cash paid up, 

which gives no opportunity for watering. 
The English System. 

In this connection it is interesting to 
call attention to the stock of English 
fire insurance companies, for the reason 
that most of them do business in the 
United States. Very little of the British 
stcck is held on this sidé and none of it 
offered for sale. The British stock 
differs from the American stock in that 
it is part paid and assessable. In some 
cases it is assessable up to its nominal 
value and in other cases to an unlimited 


is 


extent. A man may be liable for the 
extent of his fortune 
While the par value of a British 


share may be ten pounds, the buyer of 
one share is not required to pay the 
‘ull amount of the share. He only pays 
a portion, which may be one pound, and 
then he gets the share. His dividend 
is paid to him on the basis of the cash 
amount that he has paid in. But should 
the company encounter heavy losses it 
the right to call on the shareholder 
for the remaining unpaid portion of his 
share. 

To sum up: American fire insurance 
stock at best must be considered specu- 
lative, but when judiciously selected, 
and in conservative and well-managed 
companies, it presents an opportunity 
for a handsome profit and a long-term 
medium for the employment of surplus 
funds.—Saturday Evening Post. 


hie 
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PITTSBURG BOARD SITUATION. 


Committee Appointed to investigate 
Conditions Making Substantial Pro- 
gress in Allaying Friction. 


Judging from present indications the 
recent trouble which seriously jarred 
the Pittsburg Board will soon be a thing 
of the past. 

A committee of underwriters appoint- 
ed in New York have been working 
quietly on the matter for the past two 
weeks with the object of removing the 
friction, and have made 
progress toward that end. 

In the meantime the C. P. Campbell 
agency, representing the London and 
Lancashire and the Orient has been sus- 
pended from the Board on account of 
the non-payment of a fine imposed. 





OPPOSED TO CHANGE. 


Good Words for Reading Fire Depart- 
ment—Loss Record of City for 
Past Month. 


Following the report by Chief 
hngineer George W. Miller, of the 
Reading, Pa., fire departmeat, in which 
it was noted that the fire loss of the 
city for the thirty days ending July 


19th, amounted to $114,480.43 the great 
percentage of it suffered in *he burning 
of the Stichter Hardware Company of 
June 19th, Mayor S. E. Ancona, a mem- 
ber of the governing body said: 
“This one of the most important 
reports submitted by the chief enginee1 
for some time, representing, as it does 
the largest fire losses of a single month 
for several years. It brings to our 
notice again the efficiency and value. 
service of the volunteer department of 
our city. It cannot be much longer 
that I will be privileged to meet with 
this body, and I may be pardoned for 
referring to the fact that I was present 
at the meeting when this union wa: 
formed in 1865 and have been a mem- 
ber continuously ever since. I have 
had an opportunity to observe the work 
which this union has done and the faith- 


is 


substantial 


| 
| 
| 
| 





ful service rendered the citizens by the | 


firemen upon all occasions. and I de- 
clare unhesitatingly that Reading has 
the best governed and most efficient 
volunteer fire department of any city 
in the country, and so long as it con 
tinues in its present state of efficiency 
it would be a serious mistake to change 
to a paid department.” 





Agents of York, Pa., are incensed over 
the manner in which Philadelphia streei 
is congested by standing vehicles on 
market days and predict that if the con- 
dition: be not speedily remedied serious 
results may follow. But a short time 
ago the complained of congestion great- 
ly interfered with the fire apparatus 


when responding to an alarm. 





SURPLUS LINES. 


LONDON LLOYDS. 


We can furnish you a policy covering up to $40,000 in a syndicate of LONDON 
LLOYDS Underwriters that accept American fire business only through our of- 


fice. 


Immediate binders given; 10 per cent. commission paid. 


Send us full in- 


formation; also a list of a few represented companies and the amounts they 


carry. 
below: 


Aetna Insurance Company, Alliance of 


A warranty will be required in some one of the companies mentioned 


London, Commercial Union Assurance 


Company, Continental Insurance Company, Firemens Fund Insurance Company, 
German American Insurance Company, Hartford Insurance Company, Home Insur- 
ance Company, Liverpool & London & Globe Insurance Corporation, London Assur- 


ance Company, London & Lancashire Insurance Company, 
Company, Northern Assurance Company, North British & Mercantile 
Company, Insurance Company of North America, Phoenix Insurance 
Royal Insurance Company, Springfield F. & M. Insurance Company, Sun 


Office. 


Insurance 
Insurance 
Company, 
Insurance 


National 


We invite Your Patronage and Promise Careful Attention to Your Jaterest 


MARSH & McLENNAN, 


London Office, 123 Bishopsgate Street. 


New York Office, 54 William st. 


Chicago Office, 159 La Salle Street 





GERMANIA 


FIRE INSURANCE COMPANY, 
NEW YORE. 


ORGANIZED 1859, 


Cash Capital ...... $1,000,000.00 
re re 5,185,649.51 
Net Surplus........ 949,260.90 


HEAD OFFICE: 
Cor. William and Cedar Streets, 





CALUMET 


Insurance Company 
OF ILLINOIS 


Home Office 153 La Salle Street, Chicago 
Financial Condition January 1, 1908 
ASSETS 


Railroad and other. 


B nds apm aganaead $466,618 05 
4,000.00 





Total Cash Assets 
LIABILITIES 
Capital Stock 


Reserve for Unearned Premiums 

Keserve for Losses Unadjusted and 
other Claims AP ‘ : 1.305 

Net Surplus 


$200,000.00 
148,600.72 


~ 


Surplus as to Policy Holders - $366,747.2 


FRED. S. JAMES & CO. 
Chicago New York 


WESTERN 
ASSURANCE CO. 


of Toronto, Canada 








FIRE AND MARINE 


UNITED STATES BRANCH 
January 1, 1908. 





IN ns. ip caw ak wana Saeenate $2,313,222 
Surplus in U. §. , 584,137 
HON. GEO. A COX, 
President. 
W. R. BROCK, 


Vice-President 
W. B. MEIKLE, General Manager. 





EDWARD CLUFF 
54 MAIDEN LANE 
New York City 


000 


Surplus Line 
INSURANCE 
000 
Reliable Policies Only 
Freeholders Ins. Co., Tepeka, Vans. 
lravelers Fire Ins. @o., of Pine Bluff, 


Ark, 
Federal Llyods, ef Chieago, BL 


Reports of These Companies, 


See 








July 30, 1908. 
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ATTRACTIVE OFFIGE BUILDING 


FOR INSURANCE QUARTERS. 


New Structure to be Occupied in Part 
by Jameson & Frelinghuysen and 
Globe & Rutgers. 


A valuable addition to the office facil- 
ities in the insurance district will 
the new building now in course of con- 
struction at 111-121 William street, the 
ground floor of which when completed 
will be occupied jointly by Jameson & 
Frelinghuysen and the Globe & Rutgers 
Fire Insurance Company. 

We say “insurance district.” Gradual- 
ly the boundary line has been extending 
and William street seems to have the 
call. In fact it is surprising when one 
stops to consider the large number of 
insurance offices located on William 
street between Maiden Lane and John 
The new building referred to is 
located on the corner of John and Wil 
liam. 


The ground upon which the building 
is beng erected has been leased from 
the Dutch Reformed Church of America 
by the Golden Hill Building Company 
for a period of eighty-four years, and 
contains 11,000 square feet of space 
The building will be a six-story struc- 
ture, each floor containing between nine 
and ten thousand square feet of office 
space. 


be 


street. 


nothing will be left 
one of the most at- 
the neigh- 


In its erection 
undone to make it 
tractive rental buildings in 
borhood. In addition to the excellent 
light afforded tenants on the William 
and John streets sides, there will be a 
large light shaft in the north corner of 
the building, making the interior of the 
offices practically as light as day. 

The interior finish will be first class 
in every respect. The entrance and ele 
vator service will also be up-to-date. 

As previously stated Jameson & Fre- 
linghuysen and the Globe & Rutgers 
Insurance Company will jointly occupy 
the first floor and possibly a portion of 
the second floor. The ground floor will 
be finished and arranged to facilitate 
the handling of the large broker busi- 
enjoyed by the firm, and when 
complete will be second to none. 

Ocean Accident Takes Two Floors. 

The Ocean Accident & Guarantee 
Corporation, now located at 350 Broad- 
way, has taken a twenty-year lease of 
the entire fifth and sixth floors and will 
occupy same as soon as completed. This 
is a significant move. The Ocean has 
for some time contemplated the erec- 
tion of a building suitable for its pur- 
poses in the insurance district, but de 
cided that nothing could be secured of 
a more desirable nature than the quar- 
ters it will occupy in this new building. 
The corporation will gain the two-fold 
advantage of obtaining light, commodi- 
ous quarters adapted to the transaction 
of its business, and establishing itself 
where insurance men live. 

Jameson & Frelinghuysen. 

The senior member of the insurance 
firm of Jameson & Frelinghuysen is 
Senator Joseph S. Frelinghuysen, who 
is now away on a short trip abroad. 

Senator Frelinghuysen is highly es- 
teemed among insurance men in the 
metropolis and by the citizens of his 
home State—New Jersey. Commencing 
in the fire insurance business as an as- 
sistant bookkeeper when a stalwart 
boy, he worked his way through various 
positions until he gained the special 
agency ranks. Subsequently he em- 
barked in the local and general agency 
business, the outgrowth of which has 
been the establishment of the present 
large plant at 76 William street, with a 
force of some seventy-five to one hun- 
dred employes. 


Senator Frelinghuysen is General 
Agent for the Stuyvesant and Pacific 


ness 
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FUTURE HOME OF JAMESON & FRELINGHUYSEN AND THE GLOBE & 


RUTGERS FIRE 





fire insurance companies; manager for 
the Insurance Underwriters Agency and 
Metropolitan manager for the Spring 
Garden Fire. 

Mentioned for Governor. 

Over in New Jersey, Senator Freling- 
huysen is popular with the people. 
Honored by election to the Senate, he 
has consistently worked for the best in- 
terests of his State, opposing with all 
his power legislation of an adverse na- 
ture. During the past two sessions of 
the Legislature he was chairman of the 
Committee on Banks and Insurance, 
and to him is largely due the freedom 
New Jersey now enjoys from foolhardy 
insurance measures. 

The Junior Partner. 

Associated with Senator Frelinghuy- 
sen as a partner and right hand man, is 
Clinton V. Meserole, director in and 
vice-president of the Pacific Fire Insur- 
ance Company and Stuyvesant Insur- 
ance Company. 

Graduating from Princeton in 1898, 
Mr. Meserole took up insurance work in 
September of that year in the employ 
of Jameson & Frelinghuysen. He rapid- 
ly acquired a knowledge of the business, 
and by reason of his frank, straightfor- 
ward method of doing business, coupled 
with a readiness to extend a favor when 
possible and consistent to do so, he has 
won for himself a strong place with the 
brokers of the city. 

In the absence of Senator Frelinghuy- 
sen, Mr. Meserole is the head of the 
large firm of which he is a member, and 
has demonstrated such marked ability 
in handling the affairs of the office 
that his senior partner has no hesitancy 
in absenting himself from the office 
when occasion warrants. 

Companies Represented. 

The semi-annual statements of the 
companies’ represented—figures being 
as of June 30, 1908—show that substan- 
tial progress has been made since the 
connection was formed. 

The Stuyvesant reports assets $620,- 
510 and a surplus to policyholders of 
$294,395. 

The Pacific has assets $723,635 and a 
surplus to policyholders of $410,462. 

The Spring Garden possesses assets 
of $2,453,316 and a surplus to policy- 
holders of $616,270. 

It is expected that “the New Home” 
of Jameson & Frelinghuysen and the 
Globe & Rutgers will be completed not 
later than May 1 next, and in the mean- 
time an effort will be made to make it 
an “insurance” building by securing as 
tenants, companies, brokers and agency 
firms. 


INSURANCE COMPANY. 


burg Suburb—Preponderance of 
Frame and Faulty Brick 





Buildings. 
The report of the chief of the fire de- 
partment of the city of Braddock, Pa., 
calls attention to the serious insuffi- 


ciency of the fire fighting facilities, and 
recommends a number of improve 


ments. Last year, the fiscal year end 
ing April first, was the most disastrous 
the city has ever experienced. The de- 
partment responded to 118 alarms. The 
loss by fire amounted to $134,487, of 
which the loss on buildings was $38,- 
304, and on contents $96,183. The in- 


surance loss was $96,619. Conditions at 
Braddock, we are informed by a compe- 
tent engineer, who has made an inspec- 


tion there, are serious and should re- 
ceive the attention of the Fire Preven- 
tion Committee of the National Board 


of Fire Underwriters. 

The local conflagration hazard is very 
high in every block of the congested 
mercantile section by reason of prepon- 
derance of frame and defective brick 
construction, absence of structural pro- 
tection and continuous exposures. Elec- 
trical conditions are very poor and 
hazardous and premises were found 
rubbishy throughout the entire district. 
Dwellings in the southeastern section of 
this town are not of good class, many 
extensive tenements are shown with ex- 
cessive roof areas. Property in this 
section shows general signs of deprecia- 
tion and mostly in poor repair 

In the report of the chief of the fire 
department attention is directed to the 
condition of the hose carriage, which, 
he says, “is in bad shape and liable to 
break down at any .time while going to 
a fire, as it is not heavy enough to carry 
the required hose and men.” He recom- 
mends the purchase of a combination 
wagon, consisting of a large chemical 
extinguisher with 300 feet of chemical 
hose, 1,000 feet of 2% inch fire hose, 
two short ladders, two Babcocks, and 
other equipment : 

On two occasions during the year all 
the hose belonging to the borough was 
in service, and twice it was necessary 
to call for assistance from the neighbor- 
ing boroughs of Rankin, Homestead and 
North Braddock. Only through the re- 
sponse of these boroughs in good time, 
and to their valuable assistance, were 
disastrous fires averted on the two oc- 
casions.—Insurance World. 


ll 


WHAT WAS ACCOMPLISHED. 


SOUTHERN AGENT’S FRANK TALK. 


Favors Renewed Agitation Along 
Former Lines—Would Not Abrogate 
Commission Pledge. 


In an address before the Wilmington, 


N. C., Board of Fire Underwriters, 
Walker Taylor reviewed negotiations 
between companies and agents looking 
toward the securing of increased eom- 
missions. After outlining moves made 
on each side, leading up to the meeting 
at Atlantic City—all of which has ap- 


peared in The Eastern Underwriter 
from time to time, Mr. Walker said: 
“Now, you naturally want to know 
what we have accomplished On the 
face of it, and from expressions that 
we have heard to-day, we think noth- 
irg has been accomplished, and it 
looks that way: but when stop to 
think that we waited twenty-five years 
before making any request for a change, 
and the first we made was met 
by the appointment of as able a com- 
mittee as could possibly have been 
found in the underwriting world, it 
tainly looks as if the companies were 
ready to listen to us and that we have 
the liberty and privilege of approaching 
them on any and all even to 
granting us the privilege of the floor in 
their own meeting to present our views 
unrestrained. We have therefore ac- 
complished this much, and established 
the fact that we should feel no hesita- 
tion at any i direct to 


you 


request 


cer- 


subjects, 


time in going the 
companies with any matter, feeling sure 
that we will receive their interested and 
sideration. 


Would Avoid Radical! 


earnest ce 


Action. 











“Now you naturally ask, why is it 
that uhe companies can pay agents in 
Kentucky, Tennessee and West Vir- 
ginia, our adjoining sister states, a 
higher rate of commission than is paid 
to us, and is not this a reflection on 
our intelligence as agents? I am unable 
to answer that question. I ask it with 
you. I don’t believe the companies 
themselves can justify it. I believe we 
are bound to get our rights and justice 
and without radical action on our part. 
North Carolina agents are as good 
agents as the companies have in this 
or any other country. Our rates, classi- 


fications and losses produce the compa- 
nies better that in the state 
above named, and we should not stop 
thic fight until justice has been done us 
in this direction. I don’t think that we 
ought to suggest that the companies 
release us from our commission pledges 
or how they shall arrange to pay this 


increased compensation, but leave that 


results 


to their own good judgment. What we 
want is results As to the methods— 
that’s their business- 


Excess Commission Companies. 
“It doubtless occurs to a number of 
our minds, in view of the recent action 
of certain non-tariff and excess commis- 


sion paying companies, that we should 
accept this excess commission, especial- 
ly in view of the law on our own statuts 
books, prohibiting the companies from 
agreeing on the rate of compensation. 
The question would naturally arise; 
hew can these non-tariff companies af- 
fcrd to pay an agent an excess commis 
sion when the tariff companies cannot, 


or will not? Now, it is easy enough for 
these companies to pay this excess com- 


mission, because they use the charts 
and the experience, the rates and 
the forms of the Southeastern 
Underwriters Association, which are 
furnished at great cost to those compa- 
nies and are a g benefit and saving 





to the insuring public, as well as educat- 
ing them as to how to construct their 
buildings so as to the lowest 
possible rate. . 

“My friends, I do not think that that 
is the way to reach the situation, at all. 
I would not be willing to undertake to 


secure 
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reach it that way. We want this in- 
creased compensation to come from the 
premium producing companies in our 
agencies, which are the tariff companies. 
We want it to come from them in a unit 
aud through their organization, and 
through the front door, with the win- 
dows up, and not throught the back 
door and under cover of night by taking 
this excess commission from these non- 
tariff companies, and thereby putting 
the bread-winners in our Offices in the 
kitchen, and those others in the parlor. 
Our Government spends annually an 
enormous amount of money in dredging 
its streams, in estab.ishing light-houses 
and buoys, charts and guides, that the 
navigator may steer clear of the shoals 


and rocks and make a safe voyage. The 
Scutheastern Tariff Association pro- 
duces the same results to the compa- 


nies, and the non-tariff companies sit 
on the fence and take note of all of this, 
furnish it to their agents, accept it from 
their agents, and contribute not a five- 
cent piece toward securing this infor- 
mation, without which many of them 
wculd be On the shoals and rocks to-day. 

“No wonder, then, that they can take 
a part of the extra cost that they should 
cortribute in all honor to their associ- 
ates in support of this organization, and 
give it to the agent. Therefore, don’t 
you see that if the tariff companies 
weuld undertake to put themselves on a 
footing with the non-tariff companies 
where would the local agent be without 
his diagram and rate slips and his 
forms and charts, and where would the 
Stability of his agency be? 


Duty As He Se€s It. 


“No, gentlemen, we don’t want the 
commission that way. We don’t want 
the excess commission from the non- 
tariff companies alone. We want the 


increased commission from all the com- 
panies, and there is where it must come 
from before this matter is satisfactorily 
settled. Within the last few weeks, I 
have received a letter from an agent in 


the western part of our state, asking 
that, in view of the fact that we had 
not gotten this increased commission 


from the companies, was he at liberty 
to accept this excess or contingent com- 
mission from the non-tariff com- 
panies. I replied that we did not so un- 
derstand it; that the commission agree- 
rent with our companies was a matter 
between the agent and each individual 
company, and before an agent would be 
justified in accepting excess commis- 
sion from any company in his office, it 
would only be honorable and fair, as I 
see it, to notify every company in his 
Office that on and after a certain date 
it was his intention to accept and make 
any commission agreement that he 
could secure from his companies. This, 
then, would immediately put all compa- 
nies on notice, and they could govern 
themselves accordingly with their agen- 
cies, and that this would certainly be 
the policy I should adopt before I ac- 
cepted any excess commission.” 





PHILADELPHIA FIRE HOSE. 


Prominent Agent Claims Criticisms Re- 
cently Meted Out Were Unfair. 


In a letter to the Journal of Com- 
merce, James A. Payne, of Payne & 
Bair, Philadelphia, managers of the 


Hartford Fire, has the following to say 
in connection with the Porter fire: 
“The true facts in connection with 
the Porter fire are that the firemen first 
on the ground attached a _ three-way 
coupling to the nearest high pressure 
plug and ran therefrom, as is customary 


in such cases, three lines of ordinary 


service 21%4-inch hose without awaiting 
the arrival of the special 3%-inch high 
pressure hose designed for this service. 
At this point the pumping station is 
close at hand and the system received 
the full benefit of the pressure, prob- 
ably 300 pounds or so. Naturally, ‘his 
put a sudden and extraordinary strain 
on the hose and under it a few lengths 
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gave way, one point being where the 
line was bent at a sharp angle in pass- 
ing over the roof cornice of the burn- 
ing building. The hose intended for 
high pressure service was not at this 
time attached and was in no wise mix- 
ed up with the incident which forms the 
unstable foundation for the entire re 
port. Besides being really trifling as 
impeding the work of the firemen, the 
whole incident was nothing out of the 
ordinary in that accidents of this sort 
are liable to happen with the best hose 
ever made. All that can be said is that 
a few lengths of hose not adapted to 
the extraordinary pressure of the high 
service mains gave out without for a 
moment interfering with the work in 
hand. 

“This is shown by the fact that in- 
stead of ‘eating its way from ground to 
roof’ the fire was obliged to satisfy its 
appetite on a little lean-to boiler house 
in the rear of the main building, *o- 
gether with a very small portion of the 
rear of the first and second stories. Con- 
sidering that the building was five 
stories high, some 150 feet deep. wita 
inside stairs and fire carrying beltways, 
the firemen must have been doing 
something other than standing around 


in disgust viewing the destruction of 
the building, while the hose burst in 
their hands. There is no sign of fire 


above the second floor save on the in- 
side of belt boxes. 

“There is an insurance of $14,000 on 
a building worth about $18,000; the loss 
should not exceed $2,000. Contents are 
insured for $36,000, on which loss will 
probably be heavy, owing to the very 
susceptible nature of the stock; but 90 
per cent. of the damage has been done 
by water, which is curious, to say the 
least, considering there was not sup- 
posed to have been much, if any, water 
thrown on the fire. If water damage 
could be excluded there would be a 
really delightful and exhilarating drop 
from the estimate of a $50,000 loss. 

“As to the condition of hose generally 
in Philadelphia it might be in order to 
point out that when the Committee of 
Twenty combed the town over just two 
years ago the worst they had to say 
was that nine-t-nths of the hose was 
comparatively new; also that all hose 
is purchased under elaborate specifica- 
tions, in which particular attention is 
paid to the strength of the fabric an 
the elasticity of the rubber. A total of 
126,350 feet of hose over 2% inches in 
diameter is given, and the statement is 
made that annual purchases amounted 
to about 13 per cent. of that quantity. 
To-day the hose reserve, it is said on 
good authority, amounts to about 20,000 
feet of 2\%4-inch and 2,500 feet of 
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ATLAS ASSURANCE COMPANY. 


Some Interesting Facts in Connection 
With the History of the Venerable 
Corporation. 

In view of the recent celebration by 
the Atlas Assurance Company of Lon- 
dor, England, of jits one hundredth 
auniversary, the following facts culled 
by the “Weekly Underwriter’ from the 
history of the organization, will be read 

with peculiar interest: 

“Business was commenced on Mid- 
summer Day, 1808, and the first fire loss 
occurred within six weeks. Mr. Henry 
Desborough was appointed secretary (he 
being but twenty-four years of age) at 


a modest salary, with residence on the | 


Cieapside premises and “coals and 
candle.” 
crowded him out he was compensated 
for disturbance at the rate of £300 a 
year. The secretary went on an ex- 
tendered tour (by coach) to collect sub- 
scriptions to the capital and to survey 
textile mills in the Northern and Mid- 
land districts, which latter work led to 
a table of rates. Nearly all the pala- 
up capital was pledged in 3 per cents., 


as much as £56,000 being bought at the | 


low price of 67. 
“At an early date the 


When eventually the business | 
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Leopold Gans 
Vice-Pres. & Gen’! Mer. 


Samuel Gans Co. 
186-188 Wooster St., N. Y. 


New York Chicago Atlanta 
RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 580 Spring 
Stocks handled at lowest percentage con- 
sistant with proper results, accompanied 
always with Cash Guarantee. Our methods 
fortify adjusters in advance of closing loss. 
Always telegraph or telephone at 
expense. 
| Expert advice cheerfully given. 
EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 207-209 E. Madison st. 


Samuel Gans 
President 


oul 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William St., New York 





Excess Lines handled anywhere. 
Good connections at Lleyds, London. 
Correspondents solicited. 





lease of 92) 


Cheapside was purchased and later on} 


the freehold, the adjoining house being | 
acquired in 1833, when the present of. | 
In respect of the old | 
buliding window tax was paid on thirty- 
Sugden afterward | 


fice was erected. 


six windows. Mr. 
Lord St. Leonards, drew up the deed of 


settlement; and Mr. Charles Ansell, so | 


eminent as a consulting actuary, was a 
clerk in the office in 1808, becoming the 
company’s actuary in 1823, and holding 
that position till 1864. It was he who 
Staggered the Bishop (Blomfield) of 
London by naming a hundred guineas 
as his fee for some professional work. 
A charming description of Mr. (after- 
ward Dr.) Pacifico interviewing at her 
heme a society lady who declined to at- 


inch, the latter being special hose for 
the high pressure service and equal in 
quantity to that constantly in use, thus 
giving a double supply for this purpose. 
Doubtless Philadelphia, like all large 
cities, has less hose than it ought to 
have and not near as much as hose 
manufacturers would like to sell us, 
but we are in no such shape as your re- 
port would indicate. As for ‘men on 
the inside’ offering up prayers for the 
preservation of the city, they might just 
as well relieve themselves of such 
strain and save their energy for some- 
thing that may come more naturally.” 











THE CALIFORNIA INSURANCE CO. 
OF SAN FRANCISCO, CAL. 


Assets $795,987.00 Surplus to Policyholiers $551,180.00 


Losses Paid—Cash Without Discount— 
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tend the office is related in connection 
with the medical examination of pro- 
posers for life assurance, the doctor's 
tect and delicacy being plainly visible 
in a picture illustrative of the occur 
rence. 

“At one time the Atlas owned its own 
fire brigade in the metropolis, the en 
gine house being in Earl street, Black- 
friars. Silver medals were occasionlly 
presented for distinguished services at 
fires by amateur assistants. In 1814 a 
man found guilty of arson on premises 
insured in this office was sentenced to 
death, the criminal swinging amid the 
plackened ruins of that house in Half 
Moon street... With reference to a 
suspicious fire under policy 12,293 the 
directors ‘Resolved unanimously that 
Mr. Smith be given in charge,’ etc. 

“Among the lives insured were those 
of the Princess Victoria, aged sixteen; 
Emma Lady Hamilton, Sir Walter Scott, 
j. M. W. Turner, the artist (an original 
shereholder), and Fanny Kemble. Cer- 
tain curious extras to life assurance 
premiums in the olden times are quot- 
ed. Perhaps the strangest of all those 
named was that of 20 shillings on Liver- 
pool pilots who were in danger ‘of be- 


ing carried by adverse winds against 
their wills to the coast of America’! 
Some daring underwriting seems to 


have been indulged in during the early 
years, and in 1813, 14 and ’15 there was 
dividend. In Ireland the accounts 
were kept in Irish currency, and the 
harp figured in the policy forms instead 
of the man with the world on his back. 
It is interesting to learn that the 18 
penny fire insurance rate made its ap- 
pearance in 1825. The use of the fire 
mark is noted, as also the order of the 
directors ‘in 1830, consequent upon an 
epidemic of incendiarism in Kent, that 
all farming property insured with the 
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Atlas was to have the company’s m2rk 
affixed. 

“At the company’s jubilee in 1858 there 
were 600 agents, 40,000 policies in force 
in the fire department, and a total in- 
come of £300,000. Local committees 
were abolished in 1859, but in 1885 the 
modern branch system was adopted. 
We are told that a year or two after 
the start policies were issued on 
risks in the West Indies; that the office 
escaped the Hamburg conflagration in 
1842, but that the Tooley street fire swal- 
lowed up nearly half a year’s income. 
Extensions into foreign fields of fire in- 
surance commenced in 1885 with an 

gency in Calcutta. A graceful tribute 
is paid to the loyalty of agents, some 
firms dating their first connection with 
ihe company from its origin, and many 
from the Jubilee in 1858 or before. it 
is recorded that one enthusiastic agent 
a few years back named his infant son 
‘Atias’!”’ 


REPORT ON PATERSON, N. J. 


National Board Engineers Deem City’s 
Conflagration Hazard Serious—Fire 
Fighting Facilities. 

“Fire Department.—Full paid, under 
supervision of a bi-partisan commission 
and commanded by a competent and 
progressive chief. Financial support 
fair. Department slightly undermanned. 
Methods of appointment and promotion 
good; suitable provision for retirement. 
Companies well distributed, but a few 
points poorly protected. Engines of 
good size and in excellent condition. 
Other apparatus in good condition, Lad- 
der and chemical service good, except 
in Eastern and Southeastern sections. 
Hose supply fair to be increased. Hose 
supply fair and to be increased. Hose 
picperly cared for. Suitable appliance 
for throwing powerful streams. Minor 
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eyuipment good. Personnel and discip- 
line good. Drills held regularly, but 
scaling ladders not used. Response to 
alarms excellent. Five methods good; 
chemicals much used. No regular build- 
ing inspections or supervision of explo- 
sives. The force has been greatly in- 
creased and much apparatus purchased 
or rebuilt since 1904, but no new com 
panies have been established. Service 
as a whole efficient. 

“Fire Alarm System.—Automatic ‘Vil- 
lage’ system. Office in a fireproot build- 
ing with unproiected openings. Under 
satisfactory managemeni. Wiring at 
headquarters, in conduits and on poles, 
good; at houses, generally poor. Instru- 
menis suitably protected. Many boxes of 
unsatisfacory type, but well maintained 
All boxes have keys attached or keyless 
doors. No red lights provided and many 
boxes are incoaspicuous. Box distribu- 
tion fair and being improved. Under- 
ground district very small, although 
ducts are available throughout the fire 
limits. Overhead lines on poles witb 
high tension circuits in several locali- 
ties. Several circuits overloaded. Ne 
separate circuits for house instruments 
Batteries recently renewed and properly 
mounted. Tests somewhat infrequent. 
Lox distribution, considerably, improved 
and much old wire replaced since 1904 


Service fairly reliable, but city has out- 


grown this type of fire alarm system.” 

The recommendations contained in 
ihe report of the Committee of Twenty 
had in many instances not been carried 
out and the engineers urged that: 


“Water Supply:—The recommenda- 
tions made in 1904 are in many cases 
still applicable and should be carried 
out, especially Nos. 1, 2 and 3. The} 
mains called for in Nos. 5 to 22, inclu- 


sive, with the exception of 9, 13, 16, 17, 
20 and part of 22, which have in effect 
been done or are not necessary under 
present conditions are still needed 
either as called for or in parallel streets 
nearby, but in view of the discharges 
given at the hydrant tests, mains of 
sizes smaller than recommended would 
be sufficient in Nos. 5, 6, 12, 14 and 15. 
It is particularly evident from the poor 
showing of the single outlet hydrants at 
the recent tests that recommendations 
31, 32 and 33 should be adopted and that 
recommendation 34 should be more 
speedily carried The national 


out. 
standard hydrant outlet, which has been 
adepted since the date of the original 
report, is urged. 

“Fire Department. —That 
present at all times, including meal 
hours, as follows: At least six men 
engine companies, 1, 4, and 5 and in lad- 
der company 2. At least five men in al) 


men be 


other engine and ladder companies. 
That companies be established as fol- 
lows An engine company in the vicin- 
ity of Twelfth avenue and East Twenty- 
fourth street, equipped with a second 
size engine and combination hose 
wagon. An engine company in the 
vicinity of Madison and Beckwith ave 
nues, equipped with a second size en- 
gine and combination hose wagon. An 


ergine company in the vicinity of Bridge 
and River streets, equipped with a first 
size engine and a hose wagon, fitted 
with a turret pipe. A ladder company, 
with the proposed engine company at 
Madison and Beckwith avenues, equip- 
ped with the present truck 3 The 
above companies are essentially as 
recommended by the chief of fire depart- 


ment. That ladder company 1 be furn- 
ished (when the recommended ladder 
company is established) w-th a 75-foot 


quick-raising aerial truck, present truck 
1 to be shifted to ladder company 3 
That a first size engine be held in re 
serve. That every ladder truck carry 
pompier ladders and salvage appliances, 
including waterproof covers. 

“Fire Alarm System.—That provision 
he made in the proposed headquarters 
for installing a modern manual fire 
alarm system. The portion of the head- 
quarters building devoted to this pur 
pose should be absolutely fireproof, have 
incombustible trimmings and be protect- 
ed against exposure to fires 
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Leading Fire Insurance Compapv 
of America. 





WM. B. CLARK, President. 
W. H. King, Vice-President: 
Henry E. Rees, Secretary. 
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~ DISCUSSED IN CHICAGO. 


SUCCESSOR TO J. S. BELDEN. 


J. W. Robertson Mentioned as Associate 
For H. W. Bush—Lumber Interin- 
surance Scheme—Convention 
Contributions. 


Chicago, July 28. (Special Correspond- 
ence.)—The death of J. S. Belden of 
Belden & Bush, western managers of 
the Fire Association, leaves a va- 
cancy that is causing speculation as to 
what course President Irvin will pur- 
sue. H. W. Bush of the firm was assist- 
ant manager under the W. H. Cunning- 
ham administration. When Mr. Belden 
was selected to pull the western office 
of the company out of the embarrassing 
condition left by Mr. Cunningham, Mr. 
Bush was recognized and made the sec- 
ond man of the firm. He is a splendid 
detail and office man but Mr. Belden 
was the main factor in the management. 

It is not likely that Mr. Bush will be 
made sole manager. J. W. Robertson, 
the big field man of the company, was 
made assistant manager on January 1. 
Mr. Belden has relied on him. During 
Mr. Belden’s absence in Bwurope last 
year Mr. Robertson sat at the mana- 
gerial desk. He has been regarded as 
managerial timber for some time and 
no doubt he was put in training for the 
higher place in the Fire Association’s 
western office. Mr. Belden was stricken 
before Mr. Robertson had gotten much 
schooling, but it is the opinion here that 


Belden & Bush will be succeeded by 
Bush & Robertson. 
It will be remembered that when 


Western Manager Cary of the German- 
American died, Assistant Manager Sage 
had not had a long training in the of- 


fice. He was made manager and has 
proved a success. 
+ * * 
The activity of Wilcox, Peck & 


Hughes of New York in promoting a 
lumber interinsurance scheme is calling 
attention of western men to the increas- 
ing number of specialty companies. 
They are edging in deeply into tne busi- 
ness. Mr. Earle representing the firm 
is now interviewing the big lumber 
peeple of the West. He is primed with 
strong letters of introduction and has 
no trouble to secure an audience. 
~ * * 


Some controversy has arisen as to 
the contributions of field men of Min- 
nesota being made to the St. Paul 


agents to help defray them in entertain- 
ing the delegates to the National Local 
Agents Association. The companies 
have not yet definitely learned whether 
an attempt will be made to charge the 
amounts up in the expense account or 
not. If the contributions are purely per- 
sonal the companies have nothing to 
say but if they are called on to contri- 
bute through the specials, it is doubtful 
whether many of them will permit the 
item to go through. So far as the west- 
ern managers are concerned they feel 
that the agents should maintain their 
organization, but if the companies are 
calied on to support it, the companies 
should have some voice in its affairss. 





A. J. Kellock & Co., have been ap- 
pointed agents of the Fidelity Fire for 
the western district of Brooklyn 


For burning a cotton gin while in a 


religious frenzy three negroes, were 
lynched near Jonesville, Catahoula 


Parish, La. 

A 2% per cent. dividend was lately 
declared by the Rochester German Fire, 
of Rochester, upon its capital of $500,- 
000. 





Alfred Paull & Son of Wheeling have 
been appointed general agents of the 


Spring Garden Insurance Company for 
West Virginia succeeding the American 
Agency Company. 


CASUALTY AND 


SURETY HAPPENINGS 





CASUALTY AND SURETY BOARD. 


Annual Meeting Scheduled for October 
20—Executive Committee Invites 
Suggestions as to Programme. 


President George F. Seward, of the 
Fidelity and Casualty Company, chair- 
man of the executive committee of the 
Board of Casualty and Surety Under- 
writers has notified the members of the 


organization that the annual meeting 
will be held on the third Tuesday of 
October (20th) in this city. 


The following committee has been ap- 
pointed to make arrangements for the 
meeting: David W. Armstrong, Jr., 
secretary National Surety Co.; Edson S. 
Lott, president United States Casualty 
Co.; William T. Woods, president 
Lloyds Plate Glass Insurance Co. 

In his letter announcing the time of 
the meeting, Mr. Seward asks for sug- 
gestions as regards subjects, etc. He 
says: 

“T am also requested to ask the sev- 
eral members of the board for sugges- 
tions of subjects for discussion at the 
meeting, and to say as respects any 
suggestions that the company suggest- 
ing any subject may, if it desires, by 
any of its officers, present each subject 
to the meeting, or may have it set down 
for discussion without undertaking to 
make any presentation of it to the meet- 
ing. It is hoped that practical questions 
will be brought forward in this way, 
and that practical benefits may result 

“It is intended to invite one or more 
insurance commissioners to take part in 
the meeting. If there is any way on the 
above lines or any other way by which 
you can promote the success of the 
meeting, the committee hopes that you 
will utilize the opportunity. The meet- 
ing will run over two days if need be 
The banquet will be on the evening of 
the 20th.” 





An Attractive Field. 

Writing to the recently issued July 
number of the United States Fidelity 
and Guaranty’s “Bulletin,” Col. J. Frank 
Supplee, second assistant secretary oi 
the corporation and in direct charge of 
its bank bond business, commends thus 
highly the rural cities and towns 
fields for surety operations: 

“After visiting this year more than 
100 of our agencies located in nine 
states, we are moved to express our 
admiration of the condition of our busi- 
ness in what may be termed the rural 
districts and in towns of from 10.000 
to 50,000 population. 

“We learned that in a large percent- 
age of these points the company has 
never sustained a loss on any of its 
bonds or policies. This most gratifs 
ing record seems due to two Jominant 
reasons. In the country and smaller 
cities our agents seem to know ever) 
body, and therefore are enabled to pa-s 
alike upon the moral and financial 
standing of applicants for bonds. They 
keep in daily touch with ‘heir fellow 
citizens and come to know ‘who’s who’ 
in their communities. In the larger 
cities the acquiring of this persona! 
knowledge of prospective patrons is 
fast becoming an impossibility, and as 
a result reliance must be placed upon 
reports and information furnished by 
others. , 

“The second reason is the existence 
of a higher standard of average integ- 
rity in the country. Those who live in 
the cities are both to admit the correct- 
ness of this statement, but statistics 
as well as our own experience prov 
that it is a fact. In the great cen‘ers 
of population we find the mad rush fo: 
wealth and the ever-increasing desire 
for luxuries, the rising scale of living 
and the exertion to keep in the swim 
all conspire to tempt men to be false 





as 


to their trusts or reckless in taking 
risks in business matters. 

“In the country life seems easier 
smoother and less expensive in every 
way. Men talk of other things besides 
money. They enjoy life in the simple 
way, and thus we return with a greater 
admiration than ever for the beautiful 
healthful, prosperous country. 

“That we appreciate the business to 
be had from the rural districts and 
smaller towns is evidenced by the fac: 
that we have an agent in every county 
of every state in the Union—the only 
surety company so widely represented. 
Our risks are thus distributed over a 
wide area, and at the same time we are 
made immune from local depression 
or sectional disturbance brought on by 
poor crops or other untoward influ- 
ences. We firmly believe that if we 
had confined our business to any one 
section or to the 25 leading cities of 


the country, we never would have at- | 


tained our present commanding posi- 
tion as the leading surety of America.” 





NELSON D. STERLING PROMOTED. 


Elected Assistant Secretary of the 
Aetna Indemnity Company Having 
Charge of Casualty Branches. 


In recognition of the ability shown 
since he has been connected with the 
company, Nelson D. Sterling, former 


manager of the plate glass department 
of the Aetna Indemnity has been elect- 
ed assistant secretary of the company, 
having charge of the burglary and plate 
glass departments. 


‘THE EMPIRE STATE 
SURETY COMPANY 


Capital - $500,000.00 
Surplus- 204,602.35 
Surety and Fidelity Bonds, Liability, Burglary, 


Plate Glass, Boiler, Personal Accident and 
Health Insurance. 
OFFICERS: 
WM. M. TOMLINS Jr., President. 
MOSES MAY. WILLARD P. REID, 
». 


WALTER J. MOORE, R. 8. KEELOR, M. f 
Vice-Presidents. 


Daniel Stewart, Secretary. Alfred J. Hodson, Ass’t See’y, 
Warrel 8. Pangborn, Treasurer. Hugo Hirsh, Gen’! Counsel, 


New York Office, 84 William St. 
Brooklyn Office, - 192 Montague St. 


figured 


of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President. 
290-292 Broadway, New York.’ 








‘The METROPOLITAN .... 
ss. SURETY COMPANY 


HOME OFFICE: 
38 Park Row, --- New York City, 


Secretary Brooks states that it is the | 


intention to take up the writing of per- 
sonal accident and health insurance in 
the very near future, and that Mr. Ster- 
ling will have charge of these branches 
also. He will have supervision of 


agency matters connected with the cas- | 


ualty department, also brokers operat- 
ing in connection with the home office. 

Mr. Sterling has been engaged in the 
business for some seventeen years, fif- 
teen of which was spent with the Lloyds 
Plate Glass. Two years ago he was 
tendered and accepted a position with 
the Aetna Indemnity, the work assigned 
him requiring considerable traveling. 
After demonstrating his fitness for the 
position, he was given special duties at 
the home office. In 


ing his full worth, and have recognized 
same in the above manner. 

Mr. Sterling is well known and high- 
ly esteemed by the fraternity. 


F. T. Gilson Promoted by U. S. F. 


& G. Co. 





In succession to the late Lawrence | 


N. Frederick, the management of the 
United States Fidelity and 
Company. has advanced Frank T. Gil 
son to the superintendency of the con- 
cract department. 

Mr. Gilson has been connected with 
the claim department of the company 
for about five years, and the experience 
there gained, it was figured, would be 
of great assistance to him in his new 
connection. 





Services Appreciated. 

Previous to his departure for Saginaw 
on Monday of this week to assume his 
new position as general superintendent 
of the United States Health & Accident 
Company, H. H. Behse was presented 
with a handsome gold watch by H. R. 
Woodward, superintendent of the Acci- 
dent and Health department of the Fi- 
delity & Casualty Company as an ex- 
pression of appreciation of his services. 
Mr. Behse was assistant to Mr. Wood- 
ward. 





this capacity his | 
supervisors had an opportunity of guag- | 


Guaranty | 


M. JOSEPH McCLOSKEY, President. 
ANDREW T. SULLIVAN, First Vice-President. 
CLINTON D. BURDICK, Second Vice-President. 

WALTER C. McCLURE, Secretary. 

M. J. MULRENNAN, Ass’t Secretary. 








PHILADELPHIA 
CASUALTY Co. 


ROBERT B. ARMSTRONG 
President 
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The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 


SAMUEL APPLETON, United States Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 
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INSURING BANK DEPOSITS. 


Judge William H. Taft Opposes Idea in 
Speech of Acceptance—Scheme 
Unfair. 





In his address at Cincinnati on Tues- 
day, accepting the nomination for Presi- 
dent on the Republican ticket Judge 
William H. Taft objected to the plan 
outlined by the Democratic platform for 


the insurance of bank deposits. He 
said: 
“The Democratic platform recom- 


mends a tax upon National banks and 
upon such state banks as may come in, 
in the nature of enforced insurance to 
raise a guarantee fund to pay the de- 
positors of any bank which fails. How 
state banks can be included in such a 
scheme under the Constitution is left 
in the twilight zone of the state rights 
and Federalism so frequently dimming 
the meaning and purpose of the prom- 
ises of the platform. If they come in 
under such a system they must neces- 
sarily be brought within the closest Na- 
tional control, and so they must really 
cease to be state banks and become Na- 
tional banks. 
Tax Honesty for Dishonesty. 

“The proposition is to tax the honest 
aud prudent banker to make up for the 
dishonesty and imprudence of others. 
No one can foresee the burden which 
under this system would be imposed 
upon the sound and conservative bank- 
ers of the country by this obligation to 
meke good the losses caused by the 
reckless, speculative and dishonest men 
who would be enabled to secure depos- 
under such a system on the faith of 
the proposed insurance; as in its pres- 
ent shape the proposal would remove all 
safeguards against recklessness in bank- 
ing, and the chief, and in the end prob- 
ably the only benefit would accrue to 
the speculator, who would be delighted 
to enter the banking business when it 


its 


was certain that he could enjoy any 
profit that would accrue, while the 
risk would have to be assumed by his 


honest and hard-working fellow. 

Would Revolutionize Banking System. 

“In short, the proposal is wholly im- 
practicable unless it is to be accom- 
pauied by a complete revolution in our 
banking system, with a supervision so 
close as practically to create a Govern- 
ment bank. If the proposal were adopt- 
ed exactly as the Democratic platform 
suggests, it would bring the whole bank- 
ing system of the country down in ruin, 
aud this proposal is itself an excellent 
illustration of the fitness for National 
control of a party which will commit it- 
self to a scheme of this nature without 
the slightest sense of responsibility for 
the practical operation of the law pro- 
posed. 

“The Democratic Party announces its 
adhesion to this plan, and only recom- 
mends the tried system of postal sav- 
ings banks, as an alternative if the new 
experimental panacea is not available 
The Republican Party prefers the postal 
sevings bank as one tried, safe, and 
known to be effective, and as reaching 
meny more people now without banking 
facilities than the new system proposed. 

A plan for a guarantee of deposits by 
the voluntary act of the banks involved 
has been favorably reported to the 
House of Representatives. This is, of 
course, entirely different from the 
scheme in the Democratic platform, 
omitting as it does the features of com 
puisory participation and Governmenta: 
guarantee. This proposition will un- 
questionably receive the thoughtful 
consideration of the National Monetary 
Commission.” 

Empire State Enters Maryland. 

Robinson & Price of Baltimore have 
been appointed general agents for 
Maryland for the Empire State Surety 
Company, which has just been licensed 
in the State. 

The Aetna Indemnity Company 
withdrawn from Massachusetts. 





has 
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HEN IS A LIFE INSURANCE POLI- 
CY INCONTESTABLE. ; 


( Continued from Page 5.) 


unless under special circumstances; for | 
on his death, the insurer has a good de- | 


fence at law. 
have adopted a contrary view. 
Construing “A Reasonable Time.” 


The courts of Michigan | 


In an action on a policy containing an 


incontestable clause, effective from date 
of policy, the Court of Appeals of Ken- 
tucky, in 1902, considering the question 
there presented, say, a company can 
bring an action to cancel a_ policy, 
even if it contains a clause making such 
policy incontestable from its date, if 
such action is begun within a reason- 
able time. 

As instructive of what the court con- 
siders a reasonable time, we find in 
such Kentucky case, New York Life 
Ins. Co. v. Weaver’s Admrs., 70 S. W., 
628, that where an action was begun 
against the company on the policy ana 
it has paid the money and the action 
had been dismissed, and then the com- 
pany, learning that fraud had been prac- 
tised, brought action against the per- 
sons receiving the proceeds of the policy 
and the physicians examining the risk, 
claiming a fraudulent conspiracy; the 
ceurt said: 

“The law is well settled that, where 
a party has been induced by fraud to 
euter into a contract, he may have the 
same rescinded, provided he has not 
acted upon it or recognized it as bind- 
ing, after the discovery of the fraud. 
But he must exercise the right of decis- 
sion within a reasonable time after the 
liscovery. But if he delays instituting 
a suit for a reasonable time, he will be 
held to have confirmed the contract. If, 
ls alleged, the policy was obtained by 
fraud, we think there can be no doubt 
that, notwithstanding the incontestable 
clause therein, a court of chancery 
would have cancelled it in a suit for a 
rescission brought within a reasonable 
time after its issual, and during the life- 
time of the insured, upon the tender 
ack of the premiums received by the 
company. But in this case the appellant 
not only failed to take any steps looking 
to a repudiation of the contract during 
the lifetime of the insured, but when 
sued upon the contract after death, con- 
fessed liability by payment of the prin- 
cipal, interest and costs. * * * * ® 
Having failed to institute a suit for re 
scission within a reasonable time, or to 


make a defense when sued upon the 
policy, appellant cannot be permitted 
to relitigate questions which were 


necessarily concluded by the judgment.” 





Supervisor C. C. Hazel of the Atlantic 
Coast department of the Equitable, dur- 
ing the past week, has been in consulta- 
tion with Vice-President Wilson and 
other officers of the Society at the home 
office. As is well known Mr. Hazel has 
made a decided success of the work in 
his field. The object of his visit, we un- 
derstand, is to suggest ways and means 
whereby the Southern States, under his 
supervision, will yield even better re- 
sults. 


Colonel Gilbert L. Fitch who for some 
time past has been engaged in the stock 
biokerage business at Stamford, Conn., 
has connected himself with the Home 
Office of the Puritan Life of Providence, 
R. I. Colonel Fitch is an old Mutual 
Life man and we believe has the ability 
to make himself valuable to the Puri- 
tan in the field. 


Thomas B. Sweeney, of Wheeling, W. 
Va., general agent of the Equitable, one 
of the best known life underwriters con- 
nected with the society, has been a wel- 
come guest of the home office during 
the past week. “Tom” is always wel 
come, 


New Orleans fire loss for June ag- 
gregated $168,665 with insurance in- 
volved of $365,350. 


| 


| 








Are You Receiving The Commission Your Business Is Worth ? 
Managers and Agents Wanted 


New Business to July jst, 1908 
Over 


$3,000,000.00 
WESTERN LIFE INDEMNITY COMPANY 


MASONIC TEMPLE, CHI -AGO 
GEO. M. MOULTON, President W. B. MUSSELMAN, Sup’t of Agencies 








LONDON GUARANTEE AND ACCIDENT CO, ut. 


OF LONDON, ENGLAND 


Head Office 
F. J. Walters, 
CHICAGO Resident Manager 
45-49 Cedar St., 
New Yerk. 


Elmer A. Lerd & Co, 
15 Central St., Boston 


Resident Mgrs., New Bugiand 


A. W. MASTERS 
Gen’! Manager 
Liability, Accident, 
Health ard Credit 





Established 1869. 











THE TITLE GUAKANTY & 
SURETY COMPANY 


x SCRANTON, PENNA..« 


Home Office, “ 516 Spruce St. 





JOS. A. SINN, Mgr. Surety Dept J. H. LAW, Secretary 


L. A. WATRES, President 
Capital and Surplus over $1,000,000. 
OFFICIAL AND JUDICIAL BONDS. 

84 William St. 


ISSUES FIDELITY, CONTRACT, 
NEW YORK OFFICE; 
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METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK, 
Home Office, 47 CEDAR STREET. 
Chartered 1874 


PRE Sccum: ~=~POLICIES 


Of the Most Approved Forms 
EUGENE H. WISSLOW, Presi 


ient 























| 





Daniel D. Whitney, Vice-Pres. S. Wm. Burten, Se Alonzo G. Brooks, Ass*t Sec 
RELIABLE AND ENERGETIC A@ENTS WANTED. 
MARINE, ACCIDENT AND PLATE GLASS 


OF FRANKFORT-ON-THE-MAIN, - CERMANY 


ESTABLISHED 1865 : ; 
United States Department, 100 William Street, New York, N. Y. 
TRUSTEES: 


RICHARD DELAFIELD, Pres. of Natior Park Bank 


Ernst THALMANN, of Ladenburg, rhaima & Ce 
STUYVESANT Fisu, 214 Broadway, New York , ‘ . 
C. H. FRANKLIN, U. 8. Mgr. and Attorney INO. M. SMITH, Sec. U. 8S. Branch 


oe rs, Landlords. Coatingent, Vessel Owners, General, Druggists, Physicians, 
ene uP Public Liabilities, Workmen's Collective, Teams, Burglary, individual 
Aecident and Health, and Industrial Accident and Health.’ 


AGENTS WANTFR FOR @& Deposited with Soom Sen wr ther $600,000.00 


UNOUCUPIED TERRITORY @ the U. S. for Protection 














UNITED SURETY COMPANY 


einen s MD. 


WINSLOW WARREN, JR., 


20 CENTRAL STREET, BOSTON, MASS. 


THE EASTERN UNDERWRITER. 


in the field will be profitable. 
making money. 


MANAGER FOR MASS., 


Tel. 1854 Main 





July 30, 1908. 


A Good Man Wants a Position With 
a Good Company 


A company that can meet the requirements of the various Insurance 
Departments, prospective insurants and policyholders alike, and at 
the same time so arrange a schedule of commissions that a position 
One whose general agents are all 


FOR GENERAL AGENCY CONTRACTS, ADDRESS 
ROY M. MARSH, Superintendent of Agencies 


Security Life Insurance Co. of America 


THE ROOHERY. CHICAGO, ILLINOIS 





THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND MUTUAL 


Life Insurance Co. 
BOSTON, MASS. 





Operates on a full 3 per cent. Reserve | 


under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract. 


FINANCIAL STATEMENT. 
Assets Jan. 1, 1908 $44,182,875.18 
Liabilities $41,159,132.85 
Surplus $ 3,023,742.33 


Alfred D. Foster, President. 
D. F. Appel, Vice-President. 
J. A. Barbey, Secretary. 


Wm. F. Davis, Asst. Secretary. 





1853 1908 
FIFTY-FIFTH YEAR. 


FARMERS’ 
FIRE INSURANCE 
COMPANY 


YORK, PENNSYLVANIA. 


Assets 
Net Surplus 


W.H. MILLER, President 
E. K. McCONKEY, 
Secretary and Treasurer. 





FIDELITY MUTUAL LIFE’ 


INSURANCE COMPANY 


——OF PHILADELPHIA————— 
HAS SOME EXCELLENT 
AGENCY POSITIONS 


Apply to ALEXANDER McHNIGHT 
112-116 N. BROAD STREET 


-—_—_-——-_L. G. FOUSE, President ———_——— 








Security Mutual 


Life Insurance Company, 


BINGHAMTON, N™. Y. 
| FREDRIC W. JENKINS, President. 
Life Underwriters desiring a policy contract that appeals 
to young men should write for particulars relative to our new 
PERFECTION ENDOWMENT;; it is a winner. 

For territory 


C. H. JACKSON, Superintendent of Agencies, 


and terms address 


Home Office. 





The Bankers Life Association 
OF DES MOINES 


A Mutual Association of Preferred Risks. Excep- 
tional record for 28 years for Low Rate of Mortality, 
Prompt Payment of Claims, Economy of Manage- 
ment, Security of its Funds and Satisfactory Results 
for its Policy Holders 


Assets January 1, 1908, $11,736,775.76 
EDWARD A. TEMPLE, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland. Ohio 
GFO. HAYWOOD, General Agent, Yonkers, N. Y. 





Common Sense Protection 


includes insurance against 


1. DISEASE 
2. ACCIDENT 
3. DEATH 


THE COLUMBIAN 
NATIONAL LIFE INSURANCE CO. 
of Boston, Massachusetts 


provides all three, as no other company 
does incorporated under the stringent laws 
of Massachusetts. Attractive Non-participatin 
Life Policies—Liberal and Definite Accident an 
Health Policies— 


Surplus to Policyholders over $1,500,000 


Men with clear records wanted as District 
Managers. Save time by sending Speers 
and references with _first_letter to Hom 

Office. 176-180 FEDERAL ST., BOSTON, MASS. 

















1907 GAINS 
Help Get Business in 1908 


The Hartford Life 


Offers Some Great Policies 
Its Application Blank Talks 


Over $32,300,000 
Paid Beneficiaries 
Ask Michigan Manager 
FREDERICK 0. PAIGE 
402-6 Penobscot Bldg., 
Detroit, lich. 
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art Ne > 


\ i SECURITY 
THE 

\ LEGAL 

\ RESERVE 


\ On 


Of the 


\ 
Every Polic 
sabe WM. 





Required by its Charter to maintain the legal reserve 
on every policy it issues. 


The Masonic Mutual Relief Ass'n. 


Chartered by Congress 1869. 


‘‘Combines legal reserve safety with fraternal economy”’ 
An exceptional opportunity for producing agents. 


Corner 12th and G Streets, N. W. 


| Northern Assurance Co. 


OF LONDON, ENG. 


U. S. Statement as of Jan. 1, 1908. 
| Admitted Cash Assets $4,592,636 
District of Columbia, | All Liabilities, incl. Res’rves 3,257,435 


Net Surplus in U. S $1,335,195 


Eastern and Southern Departments 
MONTGOMERY, Sec’y. Company’s Building, 


Washington, D. C. GEORGH W. BABB, Manager. 


T. A. RALSTON, 








38 Pine Street, New York. 


Sub-Manager. | 


$112,000,000 


Paid in Fire Leawe 
in the United States alone during 








60 YEARS 


BY THE 


LIVERPOOL 
AND T ONDON 
AND (GLOBE 


Insurance Company. 


ASSETS U. S. BRANCH, 
$12,560,211. 
NET SURPLUS, 
$4,421,815. 


CONFLAGRATION PROOF. 
‘New York Office, 45 William Street. 











